Knumosa JLLA., c. 13-21 E-Management | T.3, Ne2 | 2020 |

AHAJN3 PABOTBI TOBAPOITPOBOJAIIEN CETU OAO «MOTIOTEKC)
1 BBIBOP CTPATEI'MU B3AUMOJENCTBUS C TOCPEJHUKAMU

MonyyeHo: 02.04.2020 OpobpeHo: 15.05.2020 Ony6ankosaHo: 06.07.2020

YAK 339.13 JEL D29 DOI10.26425/2658-3445-2020-2-13-21

Kiaunmosa JI1000BL AHATOJILEBHA

BeayLwiuii cneumanmct rpynnbl CONMPOBOXAEHUA MONOAEXKHbBIX MHHOBALMOHHbIX MPOEKTOB, CTapLUnii NpenogasaTtens, benopyccko-Poccuiickmin
yHuBepcuTeT, . Morunes, Pecnybivka benapycb
ORCID: 0000-0002-0066-9156

e-mail: lubavaklim@yandex.ru

AHHOTALNA

C pa3BUTHEM PHIHOYHBIX OTHOLICHHIT OOJNBIIMHCTBO OTEYECTBEHHBIX MPEAIPUATHI MOIYYHIIH JOCTYI HA HOBBIC PHIHKU COBITA,
B TOM 4MCIIe U BHelIHHe. Ha u3ydyeHne U OCBOCHHE STHX PHIHKOB HY)XHbBI HE TOJBKO BpEMs, HO M 3HAYUTEIbHbIC (PUHAHCOBBIE,
TPYIOBBIC H OPraHU3aLHOHHBIC pecypchl. OTEUeCTBEHHBIH POU3BOIUTEIb UMEET /IS0 ¢ TOPU30HTANIBHBIM, FeorpadMIecKH pas-
OpOCaHHBIM PBIHKOM COBITa, HA KOTOPOM IIPHUCYTCTBYET OOJIBIIOE KOJIMIECTBO MOTPEeOHUTENeH, a co3naHne cOOCTBEHHOH COBITOBOI
CeTH I MX 00CIIy)KHBaHHUs TpeOyeT HEeNpOINOPILMOHAIEHO OOJIBIINX 3aTPaT 110 OTHOIICHHIO K 0XKUIAEMOMY OOBEMY IIPOAAX.
ITocpenHuKH ke, 00ecrednBasi BO3MOKHOCTh OTHOCHTENIBHO MPOCTOTO M HEAOPOTOro BbIXOAA HA MHOCTPAHHBIC PHIHKU, UTPAIOT
BaKHYIO POJIb IIPH SKCIIOPTE MPOILYKIMH IPEANPUATHS U IPU3BaHbI 00ecednTh Oonee 3 GeKTHBHOE TOBAPOJBHKEHHE OT IPOH3-
BOJIUTENISE K MOTPEOUTEITIO, B TO BPEMsI KaK MMPOU3BOAMUTENN MOTYT COCPEIOTOYNTH CBOC BHUMAHHE M YCUITHE Ha BBIITYCKE BBICOKO-
Ka4eCTBEHHOMW MPOYKI[MH, COOTBETCTBYIOLIEH O0JIee MOITHOMY yIOBJIECTBOPEHHIO 3alPOCOB MOTpeOUTENEH.

B craree mpoBeneH aHaIM3 TOBAPOIPOBOAAIIEH CETH OTKPBITOTO AKI[MOHEPHOTo obmecTBa «MOroTekc»; MmpoaHaIn3upOBaHa
CTPYKTypa peasn3aliy TOTOBON MPOAYKINHU MPEANPUATHS YePe3 COBMECTHBIE IPEANPUATHS U JUIEPOB; BBHITOIHEH aHAIN3 JIMHA-
MHKH peann3aliy IPOoayKIHU Yepe3 TOBAPOIPOBOISAILYIO CETh; pa3paboTaHa aBTOPCKasi METOANKA OLEHKU 3 (PEKTUBHOCTH Jiesl-
TENILHOCTH MOCPEAHUKOB, YUUTHIBAIONAas MHEHNS SKCIIEPTOB OT/AENA MAPKETHHTA UCCIIELYyeMOTO TIPEAIPUSTHS U BEC KPUTEPHUEB,
BBIOPAHHBIX /I OLEHKH; HA OCHOBAaHUM Pa3pabO0TaHHON METOAMKH B 3aBUCHMOCTH OT HAOPAHHOH yCpeAHEHHOH CyMMBI 6aioB
MIPOBEZIeHA TPYNIHPOBKA MOCPETHUKOB MPEANPUSATUS U BBIOPAHBI CTPATETUH B3aUMOACHCTBHS C Pa3NUYHBIMU rpynmamu. J{us
KITFOUEBBIX TIOCPEHUKOB MPEANPUATHS MPEATOXKEHa pa3paboTKa MPOrpaMMbl UX CTUMYITUPOBAHUS U TOATECPIKKH.
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ABSTRACT

KEYWORDS

With the development of market relations, most domestic enterprises have gained access to new markets, including external
ones. The study and development of these markets requires not only time, but also significant financial, labor and organizational
resources. Domestic manufacturer deals with a horizontal, geographically dispersed market, where a large number of consumers
are present, and creating its own sales network to serve them requires disproportionately high costs in relation to the expected
sales volume. Intermediaries, by providing relatively easy and inexpensive access to foreign markets, play an important role in the
export of the enterprise’s products and are designed to ensure more efficient movement of goods from producer to consumer, while
producers can focus their attention and effort on producing high-quality products that better meet the needs of consumers.

An analysis of the distribution network of the open joint stock company “Mogotex” has been conducted in the article, the structure
of finished production enterprises through joint ventures and through dealers have been analysed, the analysis of dynamics of sales
through distribution network has been performed, the author's methodology for evaluating the effectiveness of intermediaries,
has been created, taking into account the opinions of experts from the Marketing Department of the company under study and the
weight of the criteria selected for evaluation, based on the developed methodology, depending on the average amount of points
collected, the company’s intermediaries have been grouped and strategies for interaction with various groups have been selected.
For the key intermediaries of the enterprise, the development of a program for their stimulation and support has been proposed.
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B MocjeaHee BpeMsl B MIPAKTUKE MAapKETHHIA IIMPOKOE PACHIPOCTPAHEHUE TOJIYyYH KOCBEHHBIH METO[ COBITA.
Bonee monoBuHBI MUPOBOTO 000POTA TOBAPOB PEaTU3yeTCs Yepe3 OrPOMHOE YUCIIO TIOCPETHUKOB, K KOTOPBIM OTHOCSITCS
HE3aBUCUMBbIE OT M3TOTOBUTEINICH 1 OTpeduTesel IuLa, IpeaAnpusTis 1 (pupMbl, y4acTBYIOIINE B 0OPaIleHUH TOBAPOB.

OcHoBHasl LIeJIb UCTIONB30BaHUS TOCPEIHUKOB — MOBBILICHNE SKOHOMUYECKON 11e71eCO00pa3sHOCTH U 3 HEKTHBHO-
CTH OTJIeNbHBIX omnepanuii. HecMoTpsi Ha pacxo/pl MO OIjiaTe BO3ZHATPAKIACHUS MOCPEIHUKAM, SKOHOMUYHOCTh OIle-
pauuii IOBBIIAETCS 3@ CUET YBEIMUCHUS ONIEPATUBHOCTH COBITA, JIyUIIEro pearupoBaHus HA U3MEHEHUE KOHBIOHKTYP
PBIHKA, ONTUMH3ALUH JIOTUCTUKH MOCTaBOK, COKPAILCHHUS H3AepKeK oOpaeHus 1 Apyrux ¢axropos [[pankuna, 2003].

OT TOrO, HACKOJIBKO KAYECTBEHHO HAJIaKEHO B3aUMOJICHCTBHE MEXK/Y MPEANPHUITHEM U CyOBEKTaMHU €ro TOBa-
porpoBoAsLIeH ceTH, 3aBUCAT 00bEMBI SIKCIIOPTA, (PUHAHCOBOE COCTOSIHUE U YCICIIHOE ()yHKIIMOHUPOBAHUE IIPOU3-
BOJIMTENS B PBIHOYHBIX YCIOBUAX. BOT mouemy Ba)KHO CBOEBPEMEHHO aHAIM3UPOBATDH JAESITENBHOCTh OCPETHUKOB
U pa3pabaThiBaTh CTPATETHIO JaJbHEUIero coTpynanaectna [Tunankosa, 2012].

OCHOBHbIE PE3Y/IbTATbI

OTkpbITOE aKIUMOHEpHOE 00IecTBO «MoruneBckuil TekeTuiby (nanee — OAO «MoroTekc») — KpymHEeHIni
B PecniyOnmke bemapych mpon3BoauTens TEKCTHIBHONW MPOAYKIIMA W MPU3HAHHBIA JTUAEp Ha peiHKe Poccuiickoit
Oenepannu, cTpaH OJMIKHETO U JaNbHETO 3apyOexKbsl.

OAO «MoroTekc» OJIMH U3 JUEPOB IO BBIMYCKY U MPOJaKe MHPOKOIO ACCOPTUMEHTA TKAHEH ISl TIPOU3-
BOJICTBEHHOH M (POPMEHHOHN OAEK[bI, ISl CIIELUATIBLHOTO CHAPSDKEHUS U KOXKTaJaHTEPEHHON MPOMBIIIIICHHOCTH,
TUTAIEBBIX, MOAKIAI0YHbIX, JEKOPATUBHBIX, MEOCIbHBIX, TEXHUYECKUX, @ TAaKXKe FapJUHHBIX U TPUKOTAXHBIX I10-
JIOTEH, TOTOBOW CIICIIONEH/IbI U U3ICINN TOMAIIHETO TEKCTHUIISL.

Peamuzanus npoxykiun OAO «MOroTekcy OCyIIeCTBISIETCS] KaK HOCPEACTBOM MPSIMBIX MOCTAaBOK MOTPEOUTEIISIM,
TaK ¥ NOCPEACTBOM MMOCTABKU MPOAYKIIMK COBMECTHBIM mpeanpusitisiM OAO «Moroteke» ¥ MoCTaBKU NPOAYKIHU JU-
nepam OAO «MoroTekey, peann3yomuM MTPOAYKIHIO 3aBoia B peruoHax Poccutickoit @eneparnuu, CHI, 6mmxHeTO
U TAJIBHETO 3apy0esKbsi. DKCIIOPTHAs TOBAPOIPOBOISILAS CETh, UMEIOLIAsACs B HACTOSILEE BPEMsl, IPE/ICTaBICHA ABEHA/I-
1arelo 3apyO0exHbIMU quiaepckuMu pupmamu: Komnanus Mugurekce (. PoctoB-na-/lony), KaBkasreke (r. [Iaturopek),
O.TK. (1. Mocksa), P.T.K. (. Mockga), }O.T.K. (. PoctoB-na-/lony), Texctuns Jltoke (1. Mocksa), 3umnanT (1. Kummiaes),
Mororekc-Kazaxcran (1. Anmarsr), ['panTexkc (r. Kues), [larpokn (. TamkenT), ExkyT-2000 (1. Tamkukucran), [Tamurexc
(ITonpmra), a Takxke ABEHAAUATHIO COBMECTHBIMU npeanpusatusiMu: Moroteke-CII6 (. Cankt-IletepOypr), OOO «Moro-
tekc-Amonncy (T. Hmxmamit Hosropom), OO0 «Morotekc-Boponesx» (. Boponex), OO0 «Morotekce-I1lepmby (T. [1epms),
000 «Mororekc-Cepsuc-Lientp» (1. Mocksa), Mororekc-HoBocubupck (1. HoBocuoupcek), OOO «Morotekc-bantuk»
(r. Bunbaioc), OO0 «Morotekc-Yda» (r. Ya), OO0 «Mororekc-Bonrorpany (1. Boarorpanm), OOO «Morotekc-/IHe-
mporreTpoBck» (T. Juerp), Morotekc-Onecca (T. Omecca), OO0 «Morotekc-CepBucy (T. MUHCK).

BonpmmHCTBO NOCPENHUKOB NMPEACTaBIAIOT peIHKK Poccuiickoit @enepannn. B ocHOBHOM uepe3 mocpenHu-
KOB peajn3yloTcs TKaHu IS crieno ek apl. Co BCeMU NOCPEHUKAMH 3aKII0YAI0TCsI THIIOBBIE JOTOBOPHI TIOCTABKH.
ITocpenHuky BeoyT onepaluy OT CBOETO UMEHHU M 3a cBOH cueT. ToBap mpuoOpeTaeTcsi MU 110 JOIOBOPY HOCTAaB-
ku. Takum 00pa3oM, OHU CTAaHOBATCA COOCTBEHHWKAMHU MPOAYKIMHU MOCJE TOJTHON OMIaThl MOCTaBKU. OTHOLICHHUS
MEX]y TPOU3BOUTENIEM H MOCPEIHUKOM MPEKPAIAIOTCS [TOCIIE BHIMOJHEHHS BCEX YCIOBHM MO JOTOBOPY MOCTABKH.
[l mpo[uIeHNsl CBOUMX OTHOLIEHUH C IPOU3BOAUTENIEM IIOCPEIHUK IOJKEH 3aKIIOUNTh HOBBIH TOTOBOP IOCTABKH.

Bonboe BausiHMe Ha pe3yabTaThl XO3HCTBEHHOHN EATENBHOCTH NPEANIPHITHS OKa3bIBAET CTPYKTYypa peaynsa-
[IUU TPOJIYKIIUH Yepe3 TOBAPOIPOBOASIIYIO CETh. AHAIN3 CTPYKTYPBI peaiM3alui FOTOBOH MPOILYKIIUN Yepe3 COB-
MECTHBIE NPEANPUATHS IpeAcTaBieH B Taduuue 1.

Kak BuaHO u3 Tabnuubl 1, OCHOBHBIMH MOCPEIHUKAMH U3 COBMECTHBIX mpeanpusituil sistorcst OO0 «Mo-
rorekc-Cepsuc-Lleatp» (30,0 % ot ob6miero oobema peanusanuu yepes TIIC), OO0 «Mororekc-ITepmby (26,8 %)
n OO0 «Mororekc-Cepsucy (10,4 %). IlepBrie nBa npencraidoT peiHKU Poccuiickoit denepanuu, a mociae Hul —
peiaku PecniyOnuku benapyce. 3a aBa roga noctaBku ToBapoB uepe3 OO0 «Morotekc-Cepsuc-LieHTp» BeIpOCTn
Ha 53,9 % u coctaBuiu 3 860,9 Thic. . M., OO0 «Morotekc-Yda» — Ha 42,2 % u cocraBwiu 537,8 ThiC. I. M.
n OO0 «Mororekc-CepBuc» — Ha 34,1 % n coctaBunu 1 332,0 TeIc. . M. [TocTaBKM TOBapoB depe3 Ipyrux mocpen-
HUKOB yMeHbImInch. CoBMecTHbIME npeanpusatusiMu OAO «Moroteke» B 2019 1. otrpyxeno 12 854,7 Teic. . M. —
Ha 3,4 % wunu Ha 419,4 ThIC. 1. M. BBITIE OTTPY3KHU B 2018 T.
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Ta6bauua 1. AHanu3 CTPYKTypbl peann3almm roToBOW NpoayKLMy Yepes COBMECTHblE MpeAnpusaTus
Table 1. Analysis of the structure of sales of finished products through joint ventures

06bem .
YaenbHbIN Bec,
peanusauumn, % OTK/NIOHEeHue
TbiC. M. M.
no Temn
MocpepHunk
yaenbHomy | pocta, %
2018 r. | 2019 r. | 2018 r. | 2019 r. | ThIC. . M. Becy,
NPOLEeHTHbIN
NYHKT
M -Chne
ororexe 13431 | 11345 | 108 8,8 -208,6 2,0 84,5
(r. CaHkT-leTepbypr)
000 «Morotekc-AaoHNC» (r. HUXHWIA 969,2 839,3 78 65 1299 13 86,6
Hosropog)
00O «MoroTtekc-BopoHex» (r. BopoHex) 991,2 840,9 8,0 6,5 -150,3 -14 84,8
00O «Morortekc-lepmb» (r. MNepmb) 4 007,0 | 3440,7 32,2 26,8 -566,3 -5,5 85,9
000 «M -C -
«Mororekc-Cepeuc-Lientp> 25095 | 38609 | 202 | 300 | 13514 9,9 153,9
(r. Mockea)
Morotekc-HoBocnbupck (r. HoBocnmbupck) 212,8 46,5 1,7 04 -166,3 -1,3 21,9
00O «Morotekc-bantmk» (r. BunbHtoc) 85,5 55,0 0,7 0,4 -30,5 -0,3 64,3
OO0 «Morotekc-Yda» (r. Yda) 378,2 537,8 3,0 4,2 159,6 1,1 142,2
000 «M -B
«viororeke-Bonrorpaa> 1666 | 1313 | 13 1,0 35,3 0,3 78,8
(r. Bonrorpag)
00O «Morotekc-AHenp» (r. iHenp) 379,7 339,6 3,1 2,6 -40,1 -0,4 89,4
Morotekc-Ogecca (r. Ogecca) 399,5 296,2 3,2 2,3 -103,3 -0,9 74,1
00O «Morotekc-CepBunc» (r. MUHCK) 993,0 1332,0 8,0 10,4 339,0 2.4 134,1
Bcero 12435,3 |12 854,7 | 100,0 100,0 419,4 0,0 103,4

CocTaB/sieHO aBTOPOM MO MaTepuanam ucciegosaHus / Compiled by the author on the materials of the study

Hanee B Tabnuie 2 MpelcTaBICH aHAU3 CTPYKTYPhI pean3alii rOTOBOH MPOAYKLUHU Yepe3 AUIEPOB.

Tabauua 2. AHann3 CTPYKTYpbl peannsalmm rotToBor NpoAyKLMm Yepes AnnepoB
Table 2. Analysis of the structure of sales of finished products through dealers

O6bem o
YpenbHbIW Bec,
peanusauum, % OTK/IOHEeHue Temn
MocpepHuk ThiC. 1. M, pocra,
2018 r. | 2019+, | 2018 1. | 2010y, | M | 7O YAenmHOMy Becy, | %
N. M. | MPOLEHTHbIN MYHKT

KomnaHuna Muautekc (r. PoctoB-Ha-/loHy) 576,8 569,2 5.4 6,3 -7,6 0,9 98,7
KaskasTekc (r. Maturopck) 836,0 714,0 7,8 7.9 -122 0,1 85,4
O.T.K. (r. MockBa) 58296 |3697,2 54,3 41,0 |-21324 -13.3 63,4
PT.K. (r. Mockea) 683,8 988,6 6,4 11,0 304,8 4,6 144,6
FO.T.K. (r. PoctoB-Ha-/loHy) 116,2 158,4 11 18 42,2 0,7 136,4
Tekctunb Jltoke (r. MockBa) 139,0 94,6 1,3 1,0 -44.4 -0,2 68,1
3unant (r. KnwunHes) 237,8 241,5 2,2 2,7 3,7 0,5 101,6
Morotekc-KazaxcraH (r. Aamarhbl) 11028 {14351 10,3 15,9 332,3 5,6 130,1
IpaHTekc (r. Knes) 693,1 709,0 6,5 7,9 15,9 1,4 102,3
Matpoka (r. TawkeHT) 38,0 69,9 04 0,8 319 04 1839
ExyT-2000 (r. Tag>XnKncTaH) 255,5 196,2 2.4 2,2 -59,3 -0,2 76,8
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OkoHuyaHue Tabn. 2

0O6bem .
YaenbHbIN Bec,
peanusauum, % OTK/IOHEeHune Temn
MocpeaHuk ThiC. M. M. pocra,
. : %
2018 r. |2019r. | 2018 r. [2019r. | 'O | 'O YAenbHOMY Becy °
fN. M. | NMPOLEHTHbIN MYyHKT
MamuTekc (MonbLua) 225,8 140,7 2,1 16 -85,1 -0,5 62,3
Bcero 10734,419014,4| 1000 100,0 | -1720 0,0 84,0

CocTaBneHoO aBTOpPOM MO MaTepuanam nccnegosanuns / Compiled by the author on the materials of the study

Kak BumHO M3 TaOnuubl 2, OCHOBHBIMU Nocpennukamu u3 auiepoB sBisitorcs O.T.K. (41,0 % ot obmiero
obwvema peanuzanuu uepes TIIC), Mororekc-Kazaxcran (15,9 %) u P.T.K. (11,0 %). [lepBoiif u TpeTuil U3 HUX
MIPEACTaBISIOT peIHKH Poccutickoit denepannm, a mocnequuil — peiHku Kazaxcrana. 3a qBa roa BEIPOCIH MTOCTAB-
ku ToBapoB yepe3 P.T.K. na 44,6 % (988,6 teic. . m.), IO.T.K. nHa 36,4 % (158,4 ThiC. 1. M.), 3wnant Ha 1,6 %
(241,5 toIC. 1. M.), Morotekc-Kazaxctan Ha 30,1% (1435,1 ThIC. 1. M.), I'pantexc Ha 2,3 % (709,0 toic. . M.) u [la-
Tpoka Ha 83,9 % (69,9 Teic. . M.). [locTaBKM TOBapOB Yepe3 OCTABIIMXCS TTOCPETHUKOB YMEHBIIIINCH. B 11e10M
nunepsl OAO «Moroteke» B 2019 r. otrpy3win 9 014,4 Teic. . M, uT0 Ha 16 % HHXKE yPOBHS OTIPY3KH MPEABIAY-
miero roga. Hanbomnbuiee uncio nocpenuaunkoB OAO «Moroteke» HaxoauTcs B Poccuiickoit @enepanun.

JuHaMuKka peann3anuu MpoayKIMy Yepe3 TOBAPOIPOBOASAIILYIO CETh MPeICTaBlIeHa B Ta0muie 3.

Ta6auua 3. AHanv3 gMHAMUKK peanmsaumm NPoAyKLMM Yepes TOBapONpPOBOASALLYHO CeTb
Table 3. Analysis of the dynamics of product sales through the distribution network

O6bem peanusauuu
HanmeHoBaHue nokasatens OTK/I0HEHMne
2018 r. 2019 r.
O6wwnin obbem peanmsauum, TbiC. M. M. 111 100,0 112 264,0 1164,0
O6bem peanusauuu vepes TrC, TbiC. M. M. 23 169,7 21 869,1 -1 300,6
B TOM uuchne:
- yepes CIM 12 4353 12 854,7 419,4
- Yyepes annepoB 10 734,4 90144 -1720,0
YaenbHbIV Bec peanunsaumm yepes TrC B oblwem obbeMe peanmsaumm, % 20,9 19,5 -1.4
Temn pocta peanusaumm yepes TMC, % - 94,4 -

CocTaBneHo aBTOpPOM Mo MaTepuanam uccaegosanus / Compiled by the author on the materials of the study

Bcero B 2019 1. 6bu10 peanuzoBaHo 112 264 Teic. M. M. mpoayKiuu, 4to Ha 1 164 Thic. 1. M. Oonbmie yem B 2018 T
Uepes 3KCIOPTHYIO TOBAPOITPOBOIAIIYIO ceTh peanusyercs 19,5 % mpoxykuunu, uto Ha 1,4 % menpme yem B 2018 .
Jlns olleHKH MOCpPETHUKOB U BbhIOOpa Hanbosee 3PGEKTUBHBIX U3 HUX MCIOJB3YIOTCS Pa3IMYHbIE TOIXO/BI.
Hanpumep, npeuiaraercst IpOBOANTH MX MO3TAIMHBIN 0TOOP, BKIIOUAIOLIMMA ONpe/ieNieHHe JOCTYITHOCTH, POBee-
HHE TIepBOHAYATFHOTO W TTOIPOOHOTO aHamm3a mocpeaaukoB [[pankuna, 2002].
Jlist onileHKH 3 EeKTUBHOCTH IEATEILHOCTH MTOCPEIHUKOB B paMKax JaHHOTO UCCIEAOBAHHUS MPEIaraeTcs uc-
MOJIb30BaTh aBTOPCKYI0 METOJMKY, OCHOBAHHYIO Ha Yy4eT¢ MHEHUHN IKCIIEPTOB — paOOTHUKOB OT/eNia MapKETHHTa
npennpustus [Kimmmona, 2013]. JlanHas MeToaMKa BKIIOYAET B ceOS CICAYIOIINE dTAITBI:

— ONpeNeNseTcsl Kpyr SKCIEpPTOB.

— DKCIIEPTHl COBMECTHO OTPEEISIIOT BEC KaXJA0r0 KPUTEPHS TaK, 4TOObI cyMMa BceX KOd(PPUIIMEHTOB paBHs-

JIach €IMHHIIE;

— JaJicec Ka)K,Z[BIﬁ OKCICPT BBICTABJIACT IIOCPECAHUKAM OT 1 a0 10 6amIoB Mo BceM KpUTCPUAM;
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— JUTS KaXKI0TO MTOCPEIHUKA OIIpEeNsieTcsl peHTHHT (CpeaHnit 6aut) o BCeil rpymie mapaMeTpoB ¢ ITOMOIIBI0
hopmymer (1):
n
> (k> )

R=E—, (D

/ n

e R,— peitunr (cpennuii 6ajn) 1Mo BCEH IpyIie NapaMeTpoB j-0ro IMOCPEAHMKA; k, — BECOBOH KO3 (UIHUEHT i-0ro
KPUTEPHs OLEHKH; X — 6aIll j-0ro MOCPEHNKA 110 i-OMY KPHTEPHIO OLCHKH; /1 — KOJTHYCCTBO KPHTCPHEB OLCHKH.
B 3aBrcmMOCTH OT pedTHHTA B COOTBETCTBHH CO ITKajoi (Tadm. 4) onpenensercs qadbHEeHIIas cTpaTerus B3auMo-
JOEHCTBUS C KaXKABIM MOCPEAHUKOM.

Tabauua 4. Llkana, onpegenstowas cTpaTernio B3auMoAeNCTBUsA C NOCPeAHUKaMM
Table 4. Scale that defines the strategy for interacting with intermediaries

PertuHr, 6ann Crpaternsa B3auMopaencTBus

1-375 OTkas oT ycnyr u AanbHenLwero coTpygHmnyecTsa

MpwcTanbHOe BHUMaHWe, TLWATeNbHbIN YINyBAeHHbIR MOHUTOPUHT BbINOJHEHUS

376 -5,5 o
0653aHHOCTEN MOCPESHUKOM, MOA6OP anbTepHATVMBHbIX MapTHEPOB
56_ 895 O6bIYHbI MOHUTOPWHT BbIMNOJIHEHNS 06SA3aHHOCTEN NMOCPEAHVKOM, MPesyCMOTPEHHas
' ' JOroBOPOM pekiaMHasn, MHGOPMaLMOHHasA, TEXHNYeCKana 1 NHaa NoAjepxKa
826 - 10.0 KntoueBol napTHep, BbiCTpavBaHWe MOJHOLEHHOIO MapKeTUHra B3aMMOOTHOLLEHUN,

pa3paboTka NporpaMMbl NOSNbHOCTH

CocTaBneHO aBTOpPOM Mo MaTepuanam uccnegoBaHus / Compiled by the author on the materials of the study

Kax yxxe oTmedanoch panee, HanOompiee guciio mocpeaankoB OAO «MoroTeke» HaxomuTes B Poccutickoit de-
nepanuu. Ha ux momro npuxogurcs 84,2 % oT 001Iel CyMMBI peau3alii uepe3 COBMeCTHbIe npeanpustust u 61,1 %
oT o0mieit cyMMBl peann3ainuy yepe3 auiepoB. i JanbHEeWIero anaan3a OHU MpeACTaBICHbI CISAYIOUINM 00-
pazom: Kommanms Mugutekc (mocpenuauk Ne 1), O.T.K. (mocpemaux Ne 2), P.T.K. (mocpemuux Ne 3), }FO.T.K. (mo-
cpenauk Ne 4), Tekctunb Jlroke (mocpennuk Ne 5), Morotekc-CII6 (mocpemaank Ne 6), OO0 «Morotekc-ATOHUC
(mocpenuuk Ne 7), OO0 «Morotekc-Boponex» (mocpeanux Ne 8), OOO «Mororekc-Ilepmp» (mocpeanux Ne 9),
000 «Morotekc-Cepuc-Llearp» (mocpenank Ne 10), Mororekc-HoBocubupcek (mocpenauk Ne 11), OO0 «Moro-
tekc-Y da» (mocpennuk Ne 12), «Mororeke-Bonrorpamy (mocpegnuk Ne 13).

[IpoBeneM OICHKY UX JEATEILHOCTH, UCIIONB3Ys MPEIJIOKEHHYI0 METOIUKY. B KauecTBe SKCIEPTOB BHICTYIIU-
1 Tpu pabotHUKa oTAena Mmapketnara OAO «Morotekcey. OIeHKa TPOBOIMIIACH TI0 MATH KPUTEPHSIM, BECOBBIE KO-
3¢ UIUEHTHI ONpeAesiCHbl COBMECTHBIMU YCHIIUSIMU SKCIEPTOB (Tadi. 5).

Tabauua 5. BecoBoi k03pPUULNEHT KaXKA0ro KpUTepus
Table 5. Weight coefficient of each criterion

Kputepuii oueHkn Becosoit
Ko3pPpuLmeHT
O6bemM 3akynok 0,3
Mpnb6bINBHOCTL PaboTbl C NOCPEAHUKOM 0,45
®urHaHCcoBas CcTabuNbHOCTb NOCpeAHMKa 0,25
Wtoro 1

CocTaBsieHO aBTOPOM MO MaTepuanam uccnegoBaHus / Compiled by the author on the materials of the study
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bamel, BEICTaBIEHHBIE KaXIBIM DKCTIEPTOM KaXXIOMY IPEICTaBICHEI B TaOmHIax 6—8.

Tabauua 6. OueHkn NocpesHMKaM, BbiCTaBaeHHble 3kcnepTom N2 1

Table 6. Ratings for intermediaries issued by expert N2 1

nocpegHuka

., BecoBoi Homep nocpepHuka
Kputepuin oueHkn
KO3 PULMeHT 2 (3|4 (5|6 /|7/|8|9 10 | 11 | 12 | 13
O6bem 3akynok 0,3 074|577 |7]10 9 4 5 3
MprbbIIbHOCTL PaboThbl 0,45 51917113 |5|7|6]|6] 9 9 4 3 3
) 6
MHaHcoBas CTabuibHOCTb 0.25 6l ol7lsl71716l6!l s 8 5 4 4

CocTaB/iieHO aBTOPOM MO MaTtepuanam uccaegoBanus / Compiled by the author on the materials of the study

Ta6bauua 7. OueHky nocpesHrKaM, BbiCTaBaeHHble 3kcnepTom N2 2

Table 7. Ratings for intermediaries issued by expert N2 2

nocpesHuka

. BecoBoii Homep nocpepHuka
Kputepuii oueHkn
Ko3pPpuumeHT 1,2 |3|4|5|6|7/|8|9 10|11 |12 | 13
O6bem 3akynok 0.3 7110|646 |8|7]|6|10| 9 5 5 4
MpnbbINbHOCTL PaboThl 0,45 6|9 (7|4 |6|7|8]|5]|09 10 6 4 3
®urHaHcoBas cTabuNbHOCTb
0,25 8|9 |7|6|7 8|7 ]|5]|9 9 7 5 4

CocTaBnieHO aBTOPOM Mo MaTtepuanam uccaegoBanus / Compiled by the author on the materials of the study

Ta6bauua 8. OueHkM nocpesHMKaM, BbiCTaBaeHHble 3kcriepTom N2 3

Table 8. Ratings for intermediaries issued by expert N2 3

nocpesHuka

. BecoBoi Homep nocpepHmka
Kputepuii oueHkn
Ko3pPULMeHT 1,2 |3(4|5|6|7|8|9 10|11 12| 13
O6bem 3aKynok 03 6|9 (7|46 |7|8|5|10] 10 6 4 3
MprbbIIbHOCTL PaboThbl 0,45 8| 97|67 |8]| 7|5 9 9 7 5 4
) 6
MHaHCoBas CTabWIbHOCTb 0.25 21 o9lslelelslels! o 9 5 6 4

CocTaBneHo aBTOpPOM MO MaTepuanam uccnegosanuns / Compiled by the author on the materials of the study

C nomoitnpio Gopmyisl (1) 1 KakI0ro MOCPEAHUKA OBbLI PACCUNUTAH PEHTHHT MO BCEH TPYIINE MapaMeTpoB.
Wroru pacueroB monyumwinuch cienyromumu: R1 = 6,50 6amna; R2 = 9,20 6amia; R3 = 6,73 6amna; R4 = 4,57 Gan-
na; RS = 6,07 6ama; R6 = 7,42 6ama; R7 = 6,93 6ayuta; R8 = 5,53 6ayuta; R9 = 9,22 6amra; R10 = 9,17 Gana;

R11 = 5,47 6anna; R12 = 4,45 6anna; R13 = 3,50 Ganna.

I[anee 110 MOJIYUYCHHBIM peﬁTHHFaM pacnopeacinm ImoCpeaAHMUKOB 110 I'pyHIiiaM U OIpCACIUM CTPATECTU B3aUMO-

NeUcTBUS ¢ HUMU (Tabm. 9)

Tabauua 9. KoHeuHbIV pe3ynbTaT oueHkn nocpeaHnkos OAO «Morotekc»
Table 9. Final result of the assessment of intermediaries of JSC “Mogotex”

PeiTtuHr, 6ann

MocpeaHunkn

C'rpa'rerm| B3aMMOAeﬁCTBMﬂ

FO.TK. (4,57),

1-375 «Morotekc-Bonrorpag» (3,5)

3,76 = 5,5 Morotekc-HoBocnbupck (5,47),
00O «Morotekc-Ydpa» (4,45)

OTKa3 OT yCAyr v JasbHEWLLIEro COTPyAHNYECTBa

MpuctanbHOe BHUMaHWe, TaTebHbIN YraybaeHHbIN
MOHUTOPWVHT BbIMOJIHEHWNA 06A3aHHOCTEN MOCPEJHNKOM,

NoAbop anbTepHaTUBHbLIX NAapPTHEPOB
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OkoH4aHue Tabn. 9

PeWiTtuHr, 6ann MocpeaHnkun CrpaTterusa B3aumopeicTBua

Komnanus Mugutekc (6,5),

PTK. (6,73), O6bIYHbIN MOHUTOPUHF BbINOAHEHWA 06583aHHOCTEN
Tekctunb Jlrokce (6,07), P

56 - 8,25 nocpesHUKOM, NpesyCcMOTpeHHasa AOrOBOPOM peknamHas,

MororerccT® 742 NHGOPMALIMOHHAsR, TEXHUYECKas 1 UHas noadep>ka
«Morotekc-AgoHuc» (6,93), pmat, : anep

00O «Morotekc-BopoHex» (5,53)

0.T.K.(9,2), KntoueBow napTHep, BbiCTpanBaHMe NOJHOLEHHOTO
8,26 - 10,0 00O «Morotekc-Mepmb» (9,22), MapKeTWHra B3aMMOOTHOLLEHWNI, pa3paboTka NporpaMmsl
00O «Morotekc-Cepsuc-LieHtp» (9,17) NIOANBHOCTU

CocTaBsieHO aBTOpPOM MO MaTepuanam uccnegosaHus / Compiled by the author on the materials of the study

Ananuzupys Tabnuiy 9, MOXKHO yBHJIETh, YTO CaMbIM clIaObIM ITOCPEAHUKOM siBisieTcs: «MoroTekc-Bonrorpany,
KOTOPBIH HaOpai Bcero uiib 3,5 6amra. C 3TUM OCpeTHUKOM 1iejecooOpasHeid Bcero OyeT NpeKpaTuTh COTPYIHU-
gecTBO. Hamboee BRITOAHBIMU TTOCpeTHUKaMu B HacTosmiee BpeMs it OAO «Morotekey sBisttores: CIT OO0 «Mo-
rotekc-Ilepmb», CIT OO0 «Morotekc-Cepsuc-Lientp» u quiiep O.T.K., kotopsie Habpanu 9,22, 9,17 u 9,2 6anna
COOTBETCTBEHHO. VIMEHHO C JJaHHBIMU TIOCPEJIHUKAMHU TPEATNPHUATHIO 1IeIeco00pa3Hell HalaJuTh COTPYAHUYECTBO
B JUIMTENbHOH mepcnektuse. OQHAKO HE CTOUT 3a0bIBaTh U PO OCTANbHBIX IMOCPEAHUKOB. MHOIMM M3 HUX IS
yCHemHol paboThl He0OX0AUMa MapKETHHTOBAs MOJACPIKKA U PAa3INYHbIE CIIOCOOBI MOTHBALIHH.

BbiBOADbI

Paznenenue nocpeJHUKOB Ha TPYTITBI MOYKET OBITh MCTIONB30BAHO IS MOBBILIEHHS 3P()EKTHBHOCTH pabOThI TOBAPOIIPO-
Bozpseit cetr OAQO «MOoroTekcy, B TOM YHCIIE 32 CUET 0TKA3a OT COTPYIHHUYECTBA C HEMEPCIIEKTHBHBIMU TTAPTHEPAMH U CO-
CpeIIOTOYeHNS yCUITHI Ha BHICTPANBAHUK MapKETHHTa B3aMMOOTHOIIICHUH ¢ KITF04eBbIMU Tiocpenurkami [LLkapmays, 2001].

Jist KiTro4eBBIX OCcpeTHUKOB (0aitsl oT 8,26 10 10,0) OTKpHITOro akMOHEpHOTo 001ecTBa «MOTOTEKE» MOKHO
MIPEATIOKUTH Pa3pabOTKy MPUBUIIETHPOBAHHON MPOTPaMMBI JOSUITBHOCTH, KOTOpast MOKET BKITIOUATh CIIETYIOIIE OOHYCHI:

— TIepPBOOUEPEIHOE YBEJOMIICHNE O HOBUHKAX MPOIAYKLHH, IPOBOIMMBIX aKLUSIX, PACCHUIKA IEPCOHAIBHBIX IIPUIJIA-
LIEHUH Ha MEPONPUATHS, opranusyeMslie 1 mpoogumbie OAO «MoroTekc», ¢ KOMIIEHCAIUEH 3aTpaT Ha MPOKUBAHUE;

— IpeAoCcTaBICHNUE IOBBIIEHHON cKuAKU B pa3Mepe oT 7 % 1o 10 % B 3aBUCHUMOCTH OT pa3Mepa 3aKylaeMon
[apTUH ToBapa (B HacToALIEe BPeMsl PyKOBOJCTBO MPEANIPUATHUS NPEIOCTABIACT MAKCUMAJIbHYIO CKUAKY 5 %0 U TOJb-
KO 3a 0oJbIIol o0bem 3akyrnku otT 1 500 Teic. m. M. u Oosee);

— HKCKJIIO3UBHOE IPaBo Ha pacupoctpanenue npoaykinn OAO «Moroteke» B peruoHe, 00CITyKHBAeMOM JIaH-
HBIM TIOCPEIHUKOM;

— pa3MenieHre HHGOPMALUU O KIOUYEBOM IMOCPEIHUKE BO BCeX pekiaMHbIX MaTepuanax OAO «Mororekcy.

Jl1st mOCpeHNKOB, MOMAaBIINX BO BTOPYIO M TPETHIO Tpymmbl (6amisl oT 3,76 mo 8,25), MOXKHO TakKe Mpe/Io-
KHUTb JOTIOJIHUTEJIbHBIE MEPOIIPUATHS 110 CTUMYJIMPOBAHUIO UX aKTUBHOCTH, HAIIPUMEP: OTCPOUKA IUIATEKa; yBEIHU-
YeHHEe pa3Mepa ONTOBON CKMIKU MPH NEPEBHINIOIHEHNH IJ1aHa; CKUAKHU C IEHBI B 3aBUCUMOCTH OT 00beMa, 0060po-
Ta, TOBTOPHBIX MOKYIIOK; MPEAOCTABICHNE OCCIUIaTHRIX MapTHil TOBAPOB; TOPTOBBIE KOHKYPCHI; HArPaXIACHUE JTH-
JoMaMu noOennuTesneil COpeBHOBAHMN Cpell MOCPEIHUKOB; pEeKJIaMHO-UH(OpPMaMOHHAs TOAAEPIKKA; OKa3aHUE
MaTepUaNIbHON MOJAEPKKH MOCPEACTBOM 000pYIOBaHUS CKIIAA0B.

OpHAaKO HET YHUBEPCAJIBHBIX CII0COO0B MOTHUBALIMY [TIOCPEAHUKOB, TaK KaK UX IOABEP)KEHHOCTh IPEAI0KEHHBIM
CTUMYJIaM 3aBHCUT OT MHOTUX (axTopoB. Ilo 3Toii mpuunHe npu pa3paboTke MPOrpaMM CTUMYJIUPOBAHUS U BO3HA-
FPaXJIEHUS K KaKJIOMY MOCPEIHUKY CTOUT MOJXOJIUTh HHAUBHUAYATIbHO.
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