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AHHOTALMA

B cermeHnTte (hapManeBTHUECKHX MPENapaToB MPOCIEKUBAIOTCA OOIIME TEHIEGHINH POCCHHCKOrO PEKIaMHOTO phIHKA. TeH-
JIEHIUeH MOCIeHUX JIeT CTalU: peKiiama, peajusyeMasl pU JUCTAHIMOHHOM MOBBIIICHHH KBAJHU(HKAILMH, 0053aTeIbHOM
Uit (hapMaleBTOB U MEAUIMHCKUX PAOOTHUKOB; pacUIMPEHHE BO3MOXKHOCTEH aHAINTHKM Ha HU(POBBIX IUION[AIKAX; TTOBBI-
meHre HHGOPMUPOBAHHOCTH noTpeduTeneil. L{npposoit cermenT priHKa GapmManeBTHYECKUX MPENapaTtoB CyIIECTBEHHO OT-
CTaeT OT aHaJOTMYHOTO CErMEHTa B JIPyrux cdepax, HaIpuMep Ha PHIHKE TOBApOB MMOBCEIHEBHOIO CIPOCA, OHAKO CHTYaIlHs
HaYMHAET MEHAThCS. B nuHamuueckoll nu(pOBOi cpelae phIHKAa KOMITaHUSIM-IpOBaiiiepaM PEeKIaMHBIX YCIyr HEOOXOANMO
aJlanTHPOBATHCSI T10]] HOBBIC YCJIOBHUS U ITPEAJIarath KJIMEHTY (KOMIAHUU-TTPOU3BOIUTEIIO (hapMalieBTHUSCKUX [IPEHapaToB HiIH
areHTCTBY, KOTOPOE MPE/CTABISIET ee MHTepechl) Hanbosee aJeKBaTHbIE UX 3alpocaM pekiIaMHble kKammnaHuu. C 1ebo ONTH-
MH3aLUH BPEMEHH, 3aTPadrBaeMOro COTPYAHUKAMH Ha IUIAHUPOBAHHE PEKIIAMHOM KaMIIaHWH, a TalKe YCKOPEHUs 00ydueHHUs
HOBBIX COTPYIHHUKOB pa3paboTaHa METOIUKA JJIsl OBICTPOTo CO3aHMs PEeKIaMHBIX KaMIaHUIl, OCHOBaHHAs Ha 4-X OCHOBHBIX
Bompocax. [[ns 3toro Heobxoquma KiaccH(HUKAIMA CEIMEHTa, K KOTOPOMY OTHOCHTCS KJIMEHT, OLICHKAa €ro LeJiel U 3ajad,
Oro/KeTa M IMOKeJIaHUi 0 peKJIAMHBIM OIIIMAM, a TaK)Ke BEIOOp MepHro/ia MpoABIKEeHUs. MeToauKa moka3aia 3pGpeKTHBHOCTb
Ha MpPaKTHKE, O YeM CBHUJIETEIBbCTBYET ee anmpolalnus Ha TpexX Kelcax — CUTyalUsX peajbHBIX KIHMEHTOB. B crarhe mpuBeneH
aHaJIM3 HaNpaBICHUH PEKIaMbl M MOJXOJO0B K YIPABICHUIO PEKIAMHBIMU KaMIIaHUSMH, PEKOMEH/IALUH 110 UCIIOJIb30BAaHHIO
HOBBIX BO3MOXKHOCTEH Ha PhIHKE pekiiaMbl (hapmiiperaparos B Poccun, a Takxke o gpoOHbIi aHaIu3 OTBETOB Ha KaXIbIH U3 BO-
IIPOCOB TIPY KOHCTPYUPOBAHHH PEKIAMHOI KaMIIaHUH Ha JAHHOM PBIHKE.
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ABSTRACT

KEYWORDS

General trends in the Russian advertising market are observed in the pharmaceutical segment as well as in the others. Advertising,
implementing during distance advanced training, which is mandatory for pharmacists and medical workers, extension of analytics
capabilities on digital sites and increasing consumer awareness has become the trend of recent years. The digital segment of the
pharmaceutical market lags significantly behind the same segment in other areas, for example, in the market of daily demand
goods, but the situation is beginning to change. In the shifting digital environment of the market, advertising service providers
need to adapt to new conditions and offer the client (the manufacturer of pharmaceuticals or the agency that represents its interests)
advertising campaigns most relevant for their needs. In order to optimize the time spent by employees on the designing the adver-
tising campaigns, as well as to speed up the training of new employees, the authors of the article have created a methodology for
quick construction of advertising campaigns, based on 4 main issues. It requires the choice of the segment to which the customer
belongs, from the three proposed options, the assessment of its goals and objectives, the budget and special wishes for advertising
options, as well as the choice of the promotion period. The method has shown its effectiveness in practice, as evidenced by the
description of three cases of its verification on real clients. An analysis of the directions of advertising, recommendations on the
use of new opportunities in the pharmaceutical advertising market in Russia, as well as a detailed analysis of the answers to each
of the questions, when designing an advertising campaign in this market have been made in the article.

Pharmaceutical market, e-commerce, digital marketing, advertising, customer segmentation, advertising campaign planning, phar-
maceutical market trends.
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B MOCJIEIHNE HECKOJBKO JIET POCCHUHCKUN PBIHOK (papMaleBTUYECKUX MpEnaparoB JEMOHCTPHUPYET 3a-
METHOE CHW)XKCHHE TEMIIOB POCTa B PyOJsix M ynakoBkax. OCHOBHOW POCT MPOUCXOJIUT BCIEACTBUE MHQIISIINH,
nepexoja MoKynaTesied ¢ OpUrnHaJIbHBIX IPEnapaToB Ha 0oJiee AELIEBbIE JKEHEPUKH, IPH ITOM POCT IMPOUCXO-
JIUT B CETMEHTAaX PELENTYPHBIX U JIOPOrOCTOSIIMX IpenapaToB. B TakuX HENPOCTHIX yCIOBHUIX O4YEBHAHA 000-
crpuBLiasics 0opbpOa 3a moTpeduUTENel, UTO BICUET CepPhe3HbIe H3MECHEHHS B TIOJXO0/IC K peKiiaMe Ha pbIHKe (ap-
MalEBTUYECKUX MPENapaToB.

PbIHOK ®APMALUEBTUYECKMX MNMPEMNAPATOB B POCCWN: PEAJIU N TEHAEHU AN

OtnocutensHOo 2017 . B 2018 T. pO3HUYHBIN CeTMEHT (hapMOIIEBTHYECKOTO PBIHKA BBIPOC Bcero Ha 6 %, 9To
MEHbIIIE IO CPABHEHUIO C MPEBIAYLINM IIEPHOIOM OoJiee yeM B /iBa pa3a. [Ipu 3ToM 00beM JaHHOTO cerMeHTa Ipe-
BBIIIAET 00BEM BCEX CETMEHTOB TOCYIAPCTBEHHBIX PBIHOYHBIX 3aKyIOK — OH yBenuumics Ha 30 mupx py6.!, [Aso-
eB, Cymapoxona, 2019].

[ToMuMO TpaTUIIMOHHOTO aITE€YHOTO PO3HUYHOTO CETMEHTA, CTPEMUTEIILHO Pa3BUBACTCS OTHOCUTEIBLHO HOBOE
HampasieHue — e-commerce B Gpapme. Poccuiickasi HHTEpHET-ayAUTOPHS €KEeMECSIUHO cocTaBisieT 90 MITH 4elloBeK —
910 74 % HaceneHus B Bo3pacTe OT 12 neT. B cpegnem monms3oBareny mpoBoasT B cetu «aTeprer» 100 MUH. 32 KOM-
NBIOTEPOM, 24 MUH. — B cMapTdoHax U 98 MHH. — B MOOWJIBHBIX MPUIOKEHUSIX. PriHOK oHNaiiH-ponax B Poccun
crabunpHO pacteT: ¢ 2011 . OH yBeIMUMIICS MOYTH B MSATH pa3 — ¢ 235 no 1150 mupa py6. Ilpu coxpaneHun Teky-
mux TeaaeHnnii k 2023 . ero 00beM MOKET YBEIUYUTHCS Ooliee YeM B [1Ba pasa — 1o 2,4 TpiH py6.2.

OnnaitH-niponaxku (hapmareBTHYeCKHUX IpernapaTtoB B Poccun orpanudeHsl aBymsi DenepaibHbIME 3aKOHAMM:
ot 12 ampenst 2010 . Ne 61-D3 «O06 obpaiieHnu JeKapCTBEHHBIX CPEICTB»’, KOTOPBI 3alpeniacT JOCTaBKy JieKap-
CTBEHHBIX CPEACTB Ha oM, 1 oT 13 mapta 2006 1. Ne 38-D3 «O pekirame»?, KOTOPHIH 3alpeInacT peKiaMy pemenTyp-
HBIX npernaparoB (RX-npemapatoB) u cymecTBeHHO orpaHu4muBaeT pekinamy oespeuentypHsix (OTC-nmpenaparos).

B cBsI3u ¢ 3THM BIIOJIHE PE30HHBIM MPEACTABISETCS MOSBICHUE OHIAHH-CEPBUCOB 110 OPOHUPOBAHUIO U 3aKa3y
JIEKapCTBEHHBIX TPEMaparoB, TakKuX Kak: «Amnreka.py», Piluli.ru, «3apaBCutn» u ap. YmoOCTBO MOI00HBIX HHTEP-
HET-CEPBUCOB HE OrpaHUYUBaETCAI HaOopoMm (pyHKIMIA It KOHEUHOTO moTpeduTens. OHU TakKe MpeararoT Mn-
POKHI CIIEKTP pEKIaMHBIX YCIYT KOMIIAHUSM — IPOU3BOIUTENSIM (apMaleBTHUECKHUX MPEraparoB.

PEK/IAMA B DIGITAL-CETMEHTE PbIHKA ®APMALEBTUYECKUX MNMPEMAPATOB

C pa3BUTHEM TEXHOJIOTUH, MTO3BOJISIONIUX OCYIIECTBISITh HHTEPHET-TOPTOBIIO U HMEIOIUX HEOCTIOPUMBIE ITpe-
UMyIIecTBa B paboTe ¢ KJIMEHTOM, 10 CPAaBHEHHUIO C HEIIOCPEICTBEHHBIM OOLIEHHEM B alTEKax, BO3POC MHTEPEC
MOJIb30BaTeNeH K OHNAHH-TIJIONAaAKaM, a 3HaYHUT, U HHTEPEC peKiaMoareiei K e-commerce. DTa TeHACHIHS, TPH-
BBIYHAS IS CETMEHTa TOBapOB MOBCEIHEBHOTO CIPOCA, YKE KOCHYIAch U (hapMaleBTUYeCKOTO PhIHKA, KOTOPBIH
Kyga 0osiee OrpaHHUYeH B peKjaMe, HallpaBJICHHOM Ha KOHEYHOI'O MOTPEOUTEIsl, C TOUKH 3PEHUS 3aKOHOJATEIbHBIX
U MOpalbHO-3THYECKUX HOPM [AHumuk, Cymapokona, 2019].

OCHOBHBIM 3aKa34MKOM PEKJIaMbl (papMareBTUYCCKUX MPENaparoB SIBISETCS, KaK MPABUIO0, KOMITAHHUS-ITPOU3-
BOJIUTEJIb WIIK ar€HTCTBO, KOTOpoe ee mpexacrapisieT. CTOMMOCTh PEKJIaMHONW KaMIaHUM MPOAYKTA HA OJHOU IUIO-
nrajgke MoxkeT BapbupoBathbcsi oT 50—100 ToIic. pyO. 10 HECKOJIBKUX MUJUJIMOHOB, B 3aBUCUMOCTH OT TIOCTABICHHBIX
MPOU3BOJIUTENEM IIeliel 1o 00beMy nponax. [Ipogakun KOHEUHOMY MOTPEOUTENIO IPU TOM TPETHYHBI, IIOCKOIBKY
MEXJy HUM M POU3BOJUTENEM, KaK IIPaBUIIO, €CTh IPOMEKYTOUHOE 3BEHO — anTeKa. DTUM OOYCIIOBICHO ACICHHE
pexiaMbl hapMaleBTHYECKUX MpenapaToB Ha JBa CETMEHTA:

1) b-2-b — pexsama, HampaBiIeHHas Ha (apMameBTOB, IPOBU30POB, 3aBEAYIONINX anTekamu, Bpaueid. Ha sTtoT
CErMEHT NPUXOAUTCA B cpeiHeM okoiio 20 % O1omKeToB peKiIaMHbIX KaMIaHui (0e3 ydera pekiaaMbl PeLenTypPHBIX
MpenaparoB, Al KOTOpo# 3Ta gonst 6iuska k 100 %);

' «Junamura Poccuiickozo peinka OTC npenapamos no umozam 9 mecsyes 2018 2ooa» / IQVIA. Pexum nocryna: https://www.thinkwithgoogle.com/intl/ru-
ru/industry/pharma/pharma-google/ (nata o6pamenus 10.06.2019).

2 Unmepnem-mopzoens ¢ Poccuu 2018 // Data Insight. Pexxum pocryna: http://datainsight.ru/ecommerce 2018 (nara obpamenns: 10.06.2019).

3 @edepanvuwiii saxon ot 12.04.2010 Ne 61-D3 «O6 obpaieHnn JIeKapCTBEHHBIX cpeacTs» (pea. ot 06.06.2019). Pesxum nocryma: https:/ppt.ru/docs/fz/61-
£z-47490 (mata obpamenus: 10.06.2019).

4 @edepanvnbiii 3axon ot 13.03.2006 Ne 38-D3 «O pexname» (pen. ot 01.05.2019). Peskum nocryna: https://rulaws.ru/laws/Federalnyy-zakon-ot-13.03.2006-
Ne-38-FZ/ (nara obpamienus: 10.06.2019).
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2) b-2-c — pexitama, HampaBJeHHas HA KOHEYHBIX TToTpebuTeneil. Ha ator cerment mpuxoautcs B cpearem 80 %
B OIO/KETaX PEKJIAMHBIX KOMIAHUH (32 UCKITIOUCHUEM PELCIITYPHBIX MIPEnaparoB).

B nacrosmee Bpemst IUppoBOE HANpaBICHUE B peKjaMe CTPEMUTENIBHO pa3BUBaeTcs. PacTeT u cipoc Ha Hero
cpenn pexitamozarencit. [Ipuanna — ymoocTBo m3mepenus s dexruBaocTH. K MeTpukam s3pdexruBHOCTH digital-pe-
KJIaMbl, TOMHMO TPAAUIIHOHHOTO MIPOIIEHTA PUPOCTA MPOJAXK U IMOKa3aTeNsi peHTa0eTbHOCTH MapKETHHTOBBIX WH-
Bectunuit (ROMI), Taxke orHocsaT: CTR (anrn. click-through rate — knuka6enbprocTh); CPS (anmn. cost per sale —
nena npoxaxn); CR (anmi. conversion rate — KOHBEPCHS).

C oMo 3THX U APYTHX MOKa3arelield peKiIaMoIaTelh MOXKET OLCHUTHh 3PPEKTUBHOCTh PEKIAMHOW KaM-
MaHWW Ha OTICIBHON MHTEPHET-IUIomaaKe. [Jisi MaKCUMaIbHOTO YIOBJISTBOPECHMS MOTPEOHOCTEH KIUEHTa HE00-
XOJIMMO Y€TKO MMOHWMATh €T0 3ampoc (Ien U 3a/1a49H), OIODKET, crienuuKy MPOIyKTa, a TakKe Apyrue GakTopsl,
KOJIMYECTBO KOTOPBIX MOXET ObITh O0sice 10, 4TO CYIIECTBEHHO YCJIOXKHSCT IUIAHUPOBAHUE PEKIAMHBIX KamIla-
HUHN CO CTOPOHBI MPOBaiifiepa pekiIaMHbIX yciyT. C 1ebl0 ONTUMHU3AINHE KOHCTPYHPOBAHUS PEKIIaMHON KaMIIaHUHU
B e-commerce cekTope papMaleBTHUECKOro phlHKA OblIa pa3pabdoTaHa METOMKA MJIAHHUPOBAHHUS, KOTOpas MO3BO-
JseT HanboJiee TOYHO COCTABUTH MOAXOSAIIYIO KIIMEHTY IPOrpaMMy MPOJBHIKEHUS, OTBEYAst BCETO JIUIIh HA YESThI-
pe KIIOYEBBIX BOIPOCA.

METOAUKA NAAHNPOBAHUA PEKNAMHbIX KAMMAHUN B ®APMALLEBTUYECKOM
CEKTOPE E-COMMERCE PbIHKA

Jlyist BBIOOpa ONTHUMANIBHBIX OIIUMA, KOTOPBIC MPOJIEMOHCTPUPYIOT HYKHBIA KIIMEHTY Pe3yJbTaT, HEOOX0IUMO
OTBETUTH Ha CJIICAYIOIINE BOMPOCHI.

1. KakoBbI 11€71M 1 3a1a4u KjiiueHTta?

2. KakoB OromkeT kiarenra? Kak Hanbonee onTuMaabHO COMOCTABUTH €ro oxkuaaHus (LeIHW U 3a7adh) ¢ ero
pEKIaMHBIMUA UHBECTHUIIASIMU ?

3. Kakue nmuomaaku ¥ OMIMY eIeco00pa3HO UCIONB30BaTh /IS TaHHOTO KieHTa? ECTh 11 y KIUeHTa 0Cco-
Oblc TTOXKEITaHMS?

4. Kaxwue mepronbl MPOABKEHUSI HEOOXOAMMO BBIOpATh M HA YTO OPHEHTHPOBATHCS?

[Tocne oTBETOB Ha BCE BHINICTIEPEUYHCICHHEBIE BOIPOCHI, OJKHA CIIOKHUTHCS HanOoJee MOAXOASIAst s KOH-
KPETHOTO KJIMEHTa MpOorpaMMa MPOBUIKESHUS, OTBEUAIOIasi BCeM TPeOOBaHUAM U TIoxkeJiaHusM. Huske mpencrasie-
Ha METOJIHMKA, B COOTBETCTBUU C KOTOPOH HEOOXOAMMO OTBEYATh HA MTOCTABICHHBIC BOIIPOCHI.

1. I{EJIM ¥ 3ATAYM KJIMEHTA.

KiineHTamu SIBISFOTCS KOMIIAHUU-TIPOU3BOUTENH (hapMaIleBTUYCCKUX MPENapaToB, a TAKXKE areHTCTBA, KOTO-
phIe UX TPEACTABIAIOT. BeeX KITMEHTOB MOXKHO YCIIOBHO Pa3AC/INTh HAa TPU CETMEHTA, COTIIACHO OIOMIKETY, KOTOPBIH
OHH TOTOBBI BJIOXKUTh B PEKIIAMHYIO KaMIIaHHUIO OJTHOTO IpOBaiijiepa: Majiblii, cpeqHui u Ooibiioi [byTkoBckas,
Muxaiinosa, 2018; AzoeB u ap., 2018; Crarkyc, bytkoBckas, 2019]. Bce Ha3BaHus OIOIKETOB SIBISIOTCS OTHOCH-
TEeIbHBIMH U HE IA0T MIOHUMAaHUS O pa3Mepe KOMIIAaHHUH, €€ TPOAYKTaX FIIM BO3MOKHOCTIX W TIPUBOMISTCS HCKITIO-
YUTENHHO JJIs1 yIOOCTBA MPOBENICHUS CEIrMEHTAIIHH.

[Tocne ompeneneHus cerMeHTa KOMIIAHWU, HEOOXOAMMO MOHATh €€ 3alpoChl U 1eJu. BO3MOXHBIC BapUaHThI
MpeACTaBIeHBI B Tabmume 1.

Tabauua 1. 3anpockl pekiamogaTtesieli B 3aBUCUMOCTU OT CEFrMEHTA
Table 1. Requests advertisers depending on the segment

Cpok
3anpoc LUenn Tpyposatpartbl peknamMmHomn
KaMnaHum, mec.

CermeHTt/
brogoxer

. MakcumanbHoe JOCTUXEHNE Lienn
Manbin [MoBblWeHMe Nnpogax CpeaHue 1-3
NPY MUHUMabHbIX BAOXEHNAX
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OkoHYaHue Taba. 1

Cpok
CermeHTt/ P o
3anpoc Lenn Tpyposarpartbl peknamMmHomn
brogyxer
KamMmnaHuu, mec.
MoBbieHne NpoAax, NoBbIlEHNE
. OnTumanbHOe npeanoxeHve 3HaBaeMOCTW NMPOAYKTa,
CpeaHwni pea . y poay ManeHbkue 12
N JOCTUXEHMe Lenen HapaliBaHve 40N NPoAyKTa
B CBOEW KaTeropuu
OnTrMM3aLma BCcex pekaaMHbIX
. lMoBbilWweHWe Npogax, NoBbIlIeHWe
KaMnaHW nog, OCHOBHblE
Yy3HaBaeMoOCTU U NOANLHOCTH,
TpeboBaHWUsA, BO3MOXHOCTb
. HapalinBaHve AOAN NPOAYKTa
TMOKMX pekNamMHbIX KammnaHWim .
. . B KaTeropuu, yBenmuyeHne 3HaHui
bosnbwon N YHUKabHbIX BO3MOXHOCTEN, L bonbline 12
. notpebuTesneil 0 CBOEM NPOAYyKTe
LINPOKWI CMEKTP aHaNNTUKK,
. M ero KJo4eBbIX MpenmyLlecTsax,
BK/IFOYASA OHNAVH-MOHUTOPWHT,
noakpenieHne No3nuMoHMpoBaHmne
BO3MOXHOCTb MEHATb peKNaMHyto
. TOBapa, UMWUAXEBbIE Liean
KaMnaHWio B 1060 MOMEHT

CocTaBneHo aBTopaMu no maTtepuanam nccnegosanus / Compiled by the authors on the materials of the study

2 ¥ 3. BIOXKET NIPOJABUKEHUS U BBIBOP OIIMIA

B cBsi3u ¢ KOHDUACHIINATHHOCTBIO JAHHBIX B CTaThe HE MPHUBOIATCS aOCOIIOTHBIC 3HAYCHHS TAKUX Iapame-
TPOB, KAK CTOUMOCTb U OIOJKET, OFOJKET KaKJIOT0 U3 CETMEHTOB MOXKHO OIMCATh OTHOCHUTENILHO. B qaHHOM pacue-
Te OIO/PKET — 3TO MHBECTUIINN, KOTOPBhIE KOMIIAHUS BBIJEISIET HA PEKIAMHYIO KaMITAaHUIO Ha PECypcax OIHOTO Mpo-
Baiijiepa B TeueHue ogHoro roaa. [lycTs:

1) cerMeHT ¢ MaJiecHbKUM OI0JKETOM — OFOJIKET, paBHBIN X;

2) CerMEHT CO CpeIHUM OIOKETOM — OF0O/KeT oT 2X no 3.X;

3) cerMeHT ¢ OOJBIIUM OOJKETOM — OFOJIKET, paBHBIN OT 4X 10 26.X.

Bromker Kaxa0ro U3 KIMEHTOB MOXKET MEHATHCS OT rojla K ToAy B 3aBUCUMOCTH OT MHOXECTBa (PaKTOPOB,
BKJIfOYasi yCMEMHOCTh PEeKJIaMHON KaMITaHWW TPOIIIOTO T0/ia, B CBSI3M C THUM KOMITaHUS MOXKET MEePEXOIUTh
W3 OJIHOTO CerMEHTa B JIPYTOil.

Crour emie pa3 oOpaTUTh BHUMaHUE HA IIEJIH KaXKIOTO U3 CETMEHTOB.

1. CerMeHT c MaJeHbKHM OIODKETOM CTAaBHUT IEJIBIO MOBBINIIEHNE TTPOJaXK. J|aHHBIN CeTMEHT MallOuyBCTBUTE-
JICH K HOBBIM OIIUSM U TEHACHIUSAM PBIHKA, €r0 3allpOC COCTOUT B YIOBICTBOPEHHUH CBOCH MOTpeOHOCTH (Hapa-
HMBaHUEe 00BEMOB MPOJIAXK) 3a CUCT HAUMEHBIIUX JICHEKHBIX BIOKCHHH. IMEHHO 3THUM YCIOBHUSIM JO0JDKHA OTBE-
YaTh B KOHEYHOM CUETe MporpamMMa MPOIBIKEHUSI.

2. CerMeHT cO CPeIHUM OIOMKETOM CTaBHT ILIEJbI0O HE TOJHKO MOBBIINICHUE MPOJIaXK, HO U MOBBIIICHUE y3Ha-
BaeMOCTH CBOEro OpeH/ia, a Tak)Ke HapallMBaHUE JIOJIM CBOETO TOBapa B KAaTETOPUU Yepes3 MOJIyUeHHE 01U KOHKY-
PEHTOB (TIOJHOCTHIO WIJIH YaCTUYHO).

3. CerMeHT ¢ OOJNBIIUM OIOKETOM CTAaBUT MEPE] PEKIAMHOW KaMIaHUel OO0JIbIIOe KOJIMYECTBO Ieiei, cpe-
JId HUX: TIOBBILICHUE ITPOa’K, TOBBIIICHUE Y3HABAEMOCTH M JIOSUIBHOCTH CBOETO MPOIYKTa UK OpeH/Ia, HapalruBa-
HUE JIONH MPOJYKTa B KATETOPUHU Yepe3 CHIDKEHHUE JIONH KOHKYPEHTOB, YBEJIMUeHUE 3HAHUN MOTpeOuTeNeld o CBo-
€M MPOJIYKTE U €0 KIIFOYEBBIX MPEUMYIIECTBAX, MOJKPEIJICHUE TO3UIIMOHUPOBAHUE TOBApa, MMHJKEBBIC LIEIIH.

Taxwum 00pazom, TS KaKII0TO M3 CETMEHTOB Harbosee 23 GEKTHBHO HCIIONL30BATh CIACTYIOMINE BUIBI TTPOIBIKCHUS.

1. CermeHT ¢ MaJIEHBKHM OIOKETOM: HEOOJIBIIINE OIIINH, IOKA3BIBAIOIIIE HE CaMbIil OOJIBIIION, HO CTaOMITBHBII
pe3ynbTaT B KpaTKOCpouHOU mepcnekture, ROI=1.

2. CerMeHT co CpeTHHM OIOIKETOM: OITIINH, IOKA3bIBAIOMIHE O0IBIIYI0 3P (EKTUBHOCTS 0 Pe3yJIbTaTaM Toa,
HE caMmble JIOpOTHe, He YHHKalbHbIe (CTaHJapTHBIC), MOBBIIIAIONIAE OCBEIOMICHHOCTh U CIIOCOOHBIE TPUBECTH
K POCTY MPOJIaXx 3a HE CIUIIKOM 00JibIoi cpok. Lleneit mo moTpeOuTeNnbCekoit J0siIbHOCTH He ctaButcs, ROI > 1.

3. CermeHT ¢ OONBIINM OFOJKETOM: CaMble KPYITHEIE, CAMbIC HOBBIC I COBPEMEHHBIE pa3MEIICHUS, YHUKAIbHBIC
pa3melneHus, paboTarole Ha UMUK OpeH/1a, TPUHOCSAIIHNE OONBIION IPUPOCT POk, Y3HABAEMOCTh H JIOSIIBHOCTD,
tdbopmupytromue 3nanus, ROI > 2.

27



[ 2019 | T. 2, Ne 2 | E-Management DAEKTPOHHBIN MEHeAXMEHT B OTpacasxX

4. TIEPHOABI IPOABUKEHUS U ®AKTOPBI, BIUSIOIUHUE HA BBIGOP.
[Ipu BeIOOpE meproa MPOABMKEHUS s papManeBTHYeCcKoro npoaykra B digital-cermente HE0OX0IUMO OpH-
SHTHPOBAThCS Ha psiJi (HaKTOPOB, OCHOBHBIC M3 KOTOPBIX MPEACTaBICHBI B Tabnuie 2.

Tabauua 2. GakTopbl, BAVAIOLLME Ha BbIOOP Nepuosa NpoaBUKeHWS
Table 2. Factors affecting the choice of the promotion period

®dakTop OnucaHune Ba)xHocTb

Mpu HannMumm y npenapaTta Ce30HHOrO AeNCTBUSA, MPOAAKMN 3TOFO NPOAYKTa HanpAMyHo
3aBUCAT OT TEKYLLLero ce30oHa, B CBA3M C 3TUM pek/iama B «MepTBble» Ce30Hbl (Ce30HbI, Koraa
AelicTBME 3TOro npenapata Wan NpoAykTa HauMeHee akTyasbHO, Hanpumep, TepmaabHas 4
BOZA 31IMOI) MOXEeT HeCKOJIbKO CHU3WTb NajeHue Npojax, HO B UTOre MokasaTb He TaKyto
3pPEeKTUBHOCTL, KaK Takas Xe peksama, HO B akTyasbHble JJ/17 TOBapa Ce30HbI

Ce30HHOCTb
npoaykTa

Ecnn npogykta HET B Ha/MuMW Ha NAaHUPYEMbIA Nepuog NPOABUXKEHNs, pekiama

Jedektypa
exryp MOJIHOCTBIO /INLLIEHA CMbIC/IA, MOCKOJIbKY OYEBUAHO, YTO NMPOoAaxk NpoayKTa B 3TOT Nepuos 5
npogykta

He BygeT

Ecnv B nepuog npoaBuXeHNs NpoaykTa LeHa Ha HEro Ha ApPYrom pecypce CyLeCcTBEHHO

CtonmocTtb
HUXe, YEM Ha TOM, Ha KOTOPOM JaeTcs pekiama, pekiama MOXeT cpaboTaTb, OgHaKo

npoaykTa Ha 3
B/ajleniel} pecypca He y3HaeT 06 3TOM, MOCKOAbKY Mpojaxu 6yayT pacTu Ha Apyrom
APYTUX pecypcax pecypce. CooTBeTCTBEHHO, 30 dEKTUBHOCTL pa3MeLleHns ByaeT He oYeBUAHa
B cnyyasx, korga B nepuog nNpoBejeHns peknaMHON KaMnaHUM TakxKe akTUBHbI NpsMble
AKTMBHOCTb KOHKYPEHTbI, 3TO BAMAET Ha pe3yabTaTbl K 3PPeKTUBHOCTb KaMMnaHUW, 0COBeHHO ecan
npPAMbIX KOHKYPEHTbI NCMONb3YIOT Honee oxBaTHbIE OMLUUU UAN Y HUX BoNlee KaYeCTBEHHbI KOHTEHT. 3
KOHKYpPEHTOB Ecnm cywectByeT Takas BO3MOXHOCTb, TO 415 NOBbIWeEHNSA 3GHEKTUBHOCTM pekiaMHOM
KaMnaHuu nydwle nsberatb NepeceyeHns ¢ KaMnaHUAMU KOHKYPEHTOB
Tekylime TeHAEHLNN PbIHKA Tak>Xke MOTYT OKa3blBaTb BAVAHWE Ha pekNaMHble KaMnaHuy,
Tekyline OCOBEHHO B C/lyUasnx Pe3KUX U3MEHEHWUI BHELWHeN cpeabl (MOANTUUECKMX, SKOHOMUYECKMX,
TEHAEHLUN 3aKoHogzaTenbHbIX). ECv akTMBHO nponaraHAnpyeTcs NOAMTUKA MMMOPTO3aMeLLeHNs, 2
pblHKa BE/NINK PUCK CHUXXEHWA MPpojax 3apybexxHblx Npenapartos, Aake HeCMOTPA Ha PeKaaMHYHo

aKTUBHOCTb MPOMN3BOANTENA

CocTaBiieHO aBTopamMu No maTepuanam uccnegosanus / Compiled by the authors on the materials of the study

U3MEPEHUE dYOOEKTUBHOCTU PEKJIAMHON KAMMAHUU

OTtMeTnm 00mIMe TEHICHIINHN PBIHKA peKiIaMbl (hapMameBTHIECKUX MPENnapaToB B pa3pe3e aHATUTUKH B JaH-
HBI MOMEHT.

1. Ha Bcex mpojaroniux riomajakax (TUiomaakax, Ha KOTOPBIX MOJb30BaTENIb MOXKET YBUJETh CTOMMOCTh
rpemnapara ¥ COBEpIINTh €T0 3aKa3) peKjaaMo/aTesiell MHTEPEeCyeT B MEPBYIO0 U OCHOBHYIO OYepeab HCKIIOUUTEIHHO
MIPUPOCT MPOoAaXK. IMuIKeBbIe e B OOJIBIIMHCTBE CITy4aeB BTOPHYHEI.

2. KommaHuu U3 cpeHEro U OOJIBIIOr0 CETMEHTOB IO OFJIKETY XOTeIH Obl UMETh JA0CTYI K OoHyaiH-dash-
board Ha oxgHOI M3 TIOMAMOK IO TIpeAocTaBiaeHui0 aHanmuTHKN (Google Analitics wm Yandex) mis oTClIeKUBaHHS
Pe3yJIBTaTOB CBOMX PEKJIAMHBIX KaMIIaHUI OHJIAHH, KOMITAHHUSIM U3 MaJIEHbKOTO CETMEHTA 10 OIOKETY JIOCTATOYHO
noJy4eHusi (PUHAJIBHBIX PE3yJIbTaTOB MOCIC OKOHYAHHUS PEKJIIAMHON KaMIIaHUU.

3. B oruere o mpomeamux pa3MeIeHnsIX peKIIaMoIaTeNb X0UeT BUIETh CIIEAyIONIHe JaHHbIE:

— KOJIMYECTBO MMOKA30B Pa3MEIICHHS;

— KOJINYECTBO KJIMKOB 110 Pa3MEIICHHUIO;

— CTR (oTHOIIEHNE KIUKOB K TTOKa3aM);

— KOJIMYECTBO MOKYTOK B TIEPHO Pa3MEIICHHUS;
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— CR (xoHBEpCHS KIUKOB B TTOKYIIKH);

— KOJIMYECTBO MOKYIOK B IEPUO, NPEALICCTBYIOMUN NEPUOLY Pa3MELICHHS;

— MPOLIEHT MPUPOCTA MPOJAK;

— POCT JOJIM PEKJIAMUPYEMOI0 IIPOAYKTA B KATETOPHH 3a CUET MaJEHUs J0JIH KOHKYPEHTOB;

— ROI (npoueHT Bo3BpaTa BIOKEHHBIX Ha PEKJIaMy WHBECTULIUH).

Kpome HeneHeXHBIX MTOKa3aTesneil, ONMMCaHHBIX B MPEIbIAYIIEeM MYHKTe, pa3yMeeTcsl, Kak peKkiaMoaaresneH, Tak
U BJIaJEJIbLIEB IUIOMIAKM, HA KOTOPOI pa3MeIiaercs pekiiaMa, HHTEPECYIOT IEHEeXKHbIC T0Ka3aTesn 3 GEeKTUBHOCTH
pa3MelneHus pekiaamsl. K TeHexXHbIM NMoKa3aresnsM, TaK WM HHAu€ YCIOBHO, MOKHO OTHECTH: KOHBEPCHIO B IIPO/Ia-
KU, TIPOJIaXKH, MPOIEHT MpupocTa npojaax, ROI. ¥V pa3snuuHbIX CerMeHTOB KJIIMEHTOB, KaK MPaBUIIO, Pa3HbIE OKH-
naHus o urorobomy ROI, ot oxumanus mpencraBieHbl B Tabmauie 3.

Ta6aunua 3. OXxumAaHWA CErMEHTOB MO MTOFOBOMY MPOLLEHTY BO3BpaTa BJIOXEHHbIX Ha peknamy nHsectuymii (ROI)
B PEKNAaMHOW KamnaHuu
Table 3. Segment expectations for the final percentage of return on investment (ROI) in the advertising campaign

CermeHTt/ BropyxeTr ROI
Manbiin 1
CpeaHwuii 6onee 1
BonbLow 6onee 2

CocTaBneHO aBTOpaMu Mo MaTepuanam uccnegosanus / Compiled by the authors on the materials of the study

Kpome Toro, roBopst 0 mokazaressix 3QpQeKTUBHOCTA PEKIAMBbI, CTOUT YIOMSHYTh TaKXKe KpaiHe aKkTyalbHYIO
B TIOCJICJTHUE TOJIbI TEHACHITUIO — TiepdomMaHc-MapkeTUHT (aHr. performance marketing). DTa KOHIENIUs O3HaYa-
€T MapKeTHHT (KaK MpPaBHJIO, HHTEPHET-MapPKETHHT), HAI[CJICHHBIN Ha Pe3yJIbTaT — MOBBIIICHHUE MTpogax. KoHenus
MoJpa3syMeBacT MHTETPAIUI0 HHCTPYMEHTOB HHTEPHET-MapPKETHHTA B €IMHYIO CTPATETHIO, UCXO/I U3 LeJeH 1 0co-
OcHHOCTEH KoMITaHuu. YrpasieHue performance-crparerueil BegeTcs Ha 0a3e CKBO3HOW aHAJIIMTUKHU B PEKUME pe-
aJbHOTO BPEMEHHU. DTO KJIACCHYCCKash KOHIICIIHs aMeprKaHcKkoro performance-mapkerunra. Ero ocHoBHas uiaes —
M00bIe MHBECTUIIUU B MAPKETHHT JOHKHBI MPUHOCUTH PE3YJIBTAT 3a KAXKABIH MOTPauYCHHBIN PyOIh.

B nacrosiee Bpemsi, ocodeHnHo B digital-cdepe, Bce KIMEHTHI, KaK MPaBUIIO, OPUCHTUPOBAHBI HA JOCTHIKECHUE
MaKCHMaJIbHOI'O pe3y/Ibrara I0 Mmpoja)xkam. Xopolilas pekjiaMHas KaMIIaHUs B IJa3aX PeKIaMoJaaTeIsl JT0JDKHA He-
MPEMEHHO pelaTh UMEHHO 3Ty 3a/auy. Bee ocTanbHble 3a1a4u 151 JTIF0O00TO CErMEHTA SIBIISTFOTCST BTOPOCTEIICHHBIMHU.

AMPOBALUA HA MPAKTUYECKUX MPUMEPAX

AnpoOupyeM Ha KOHKPETHBIX MPUMeEpax MOJOKEHHUS, yKa3aHHbIC B MPEACTABICHHON METOIUKE, @ MMEHHO —
KJIacCU( UK KJIUCHTOB (CETMEHTAIH ), BOSMOXKHOCTh CTAaHAAPTH3UPOBAHHOTO MOIX0/a K KaXKIOMYy U3 CETMEH-
TOB M Y4eT YKa3aHHbIX 0COOEHHOCTEH Ka)KA0r0 U3 HUX MPH IUIAHWPOBAHUHU PEKJIIAMHOM KaMIIaHWH, a TaKXKe KOHeu-
HBIW pe3yibTaT, K KOTOPOMY IIPUBOAMT PEKIaMHas KaMIIaHHs, COCTABJICHHAs C YYETOM BCEX yKa3aHHBIX OCOOCHHO-
cTeil KINMeHToB. MToru (B TOM 4HCie TPOMEXKYTOUHbIE) PEKIAMHBIX KaMIIaHUI MpeIcTaBlIeHbl B TabIuIe 4.

Ta6bnuua 4. MNMpoBepka METOAMKN Ha MNPaKTUUYECKUX NpUMepax
Table 4. Verification of the methodology on practical examples

KomnaHusa (ucropms) Cpok Pesynbrar
VicTopuna: KOMNaHna HefaBHO BbiMyCTU/Ia Ha PbIHOK HOBYHO MpupocT npoaax B cpesHeM Ha
6uonornyeckn akTMBHYyo f06aBKy A1A CycTaBOB, aHanor yxe 3 3 130 % B MecAy B TeUEHWNE pPeKIaMHOWN
Mecsaua 13 o
CyLLeCTBYHOLWMX, NOA BpPeHAOM JieKapCTBEHHOTO Npenaparta A1 KamnaHuu, obwmin CTR 2,50 %,
CyCTaBOB CBOEN Xe KOMMaHUW. Y KOMMAaHWW elle HeT 6obLInX KkoHBepcma X +2 %, ROl = 1
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OkoHuaHue T1abn. 4

9AeKTpOHHLII7[ MEHEeAKMEHT B OTpacAiIX

KomnaHusa (ucropus)

Cpok

Pe3synbTtar

610KETOB Ha MPOABUXEHME JAHHOTO NPOAYKTa, MOCKObKY
eLLe HeT AiaHHbIX O ero BOCTPeboBaHHOCTM, U NMIaHUPYEMbIX
06bEMOB Mpogax.

3agayva: bbICTpoe HapallvBaHWe NPoAax Ha e-commerce
pecypce Ha KOHEYHOTO MOTPebUTeNs C LeNblo MOHNMaHWs
KoMnaHuen 3pdeKTUBHOCTU BJAOXKEHUIA B pekiamy Ha AaHHOM
pecypce. Mpwn ycIOBUN BbINOAHEHWS NOCTaBJEHHbIX 3a4ay
BO3MOXEH Nepexos KOMMaHUM U3 Majoro CerMeHTa B CpeAHui
Mo TOMy >e mpenapaty Wi 4pyrum

VcTopus: ofHa 13 KpynHenwmnx KoMnaHuii mo NpousBoacTay
dapmaueBTUUECKUX NpenapaToB peLlunia 3anycTuTb
peknamMHyro KaMmnaHWo MO CBOEMY U3BECTHOMY BpeHay —
NNHeliKe NPOAYKTOB A5 60pbObl C HUKOTUHOBOM
3aBUCUMMOCTbHIO. BrogKeT Ha NpojBUXEHWE AaHHOW JINHENKMN
CPpeAHWN, OAHAKO, NMPY JOCTUXEHUUN XOPOLLMX Pe3y/bTaToB
BO3MOXHO MOJly4YeHMe OT KOMMaHUM 6HOAXETOB Ha
NPOoABUXeHWEe APYTrUX NMHeeK TOBapOB.

3asaya: HEOBXOAMMO CyLLECTBEHHO MOBbLICUTL MPOAAXMU

3a BECb Mepuos pekIamMHON KaMMnaHuW, a Takxe BblpacTUTb
y3HaBaeMoCTb BpeHza Cpean LLeNeBon ayanutopumn — KOHEYHOTO
notpebutens. Heobxoammo coobwnTb NOTPEObUTENSIM, KOTOPbIE
yXe 3HatoT 0 BpeHAe, O ero OCHOBHbIX MPeNMYLLECTBaX

2 mecsaua mn3 10

MpupocT npogax B cpeaHEM Ha

60 % B MecsL, B TeYeHWe pekIamMmHON
kamnaHwmu, obwmin CTR 1,5%, koHBepcus
X -1%, ROl = 1,5

VicTopus: KAveHT, AaBHO MOJb3YHOLLMIACA yCayramu
nposalijepa, BblaenseT 60/bLON BLOAXKET Ha rofoBoe
NPOABUXKEHWNE MATU JIMHEEK CBOEN NPOAYKLUUN: 3yOHble
WEeTKN 1N npoyne cpeactBa ANA rMrmeHbl NOJIOCTU PTa,
CPEeACTBa XXEHCKOW TMrmeHbl ABYX pa3HbIX HpeHaoB,

TeCTbl Ha 6EPEMEHHOCTb, CPeACTBa AETCKON TUIMEHD,
NPOTUBOMPOCTYAHblE CPEACTBA.

3azaya: KOMMNaHMA yxe ABAAETCS NOSAbHbIM KJINEHTOM,
No3TOMY He TpebyeT 60/1bLWOro NPUPOCTa NPoAax, BMeCTO
3TOro OHa CTaBWT LeNN: MNOBbILEHME Y3HAaBAEMOCTH

W NOSNBHOCTW NoTpebuTener, HGopMmnpoBaHme

O NMpenMyLLECTBAaX CBOMX NMPOAYKTOB Mepes KOHKypeHTamu,
aHa/uTVKa B peXrMe OHNaNH A1 TECTUPOBaHUA

W OMnepaTUBHOW 3aMeHbl PeKJaMHOro KOHTEHTa Ha bosee
3ODEKTUBHDIN

4 mecaua u3 12

Mpupoct npogax B cpeaHem Ha 50 %
B MecsL, B TeUeHne pekaamMmHown
KamnaHuu, obwmin CTR 1,5-2 %,
koHBepcua X %, ROI = 2

CocTaBneHo aBTopamMu no maTtepuanam nccnegosanusa / Compiled by the authors on the materials of the study

TakuM 00pa3oM, MpoBepKa Ha HECKOJbKHUX MPAKTUUYECKUX MpUMepax Jiokazana 3(pPpeKkTuBHOCTh pa3paboTaH-
HOU METOIMKH I10 TNIAHUPOBAHHIO PEKIIaMHBIX KammnaHui B digital-cerMmeHnTe dapmarieBTHuecKoro peiaka B Poccun.

3AKNTHOYEHUE

Pazutne digital-nampaBieHust Ha pbeIHKE (apMaIleBTHUYCCKUX MPEIapaToB HAPSAY ¢ BO3MOKHBIM MPUHITHEM
3aKOHOB TI0 PaCIIMPEHUI0 BOZMOXKHOCTEH PhIHKA B ATOM CETMEHTE OTKPBIBAIOT OTPOMHBIE BO3MOXKHOCTH JIJISl Map-

keTuHra. JlanpHelInue ucciieoBaHusl B JaHHOW 00JACTH TMO3BOJIAT BBISBUTH 3()PEKTUBHOCTh U OCOOCHHOCTH HC-
MOJIb30BaHUS M YIPABICHHUS CUHTE3UPOBAHHBIMU ITU(PPOBLIMA HHCTPYMEHTAMHU B paMKax MPOrpaMMbI MPOJIBIIKE-

Hus papmaneBTUYecKuX npenaparos B Poccum.
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