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AHHOTALNA

B crarbe BBIABISAIOTCS TPOOIEMbI BHEAPEHHS OPraHU3AMOHHBIX H3MEHEHHH B yIIPaBIeHHE BHEITHETOPTOBBIX OPTaHU3AIHHI B yC-
JIOBHSAX CMEHBI PBIHKOB COBITA. B cTaThe akIeHTHpyeTCcs BHUMAHNE Ha TOM, YTO CETOJHAIIHIE PEaTny OPUEHTHPYIOT BHELTHETOP-
TOBBIE KOMIAHUM Ha BEIPAOOTKY HOBBIX METOJIOB PACTIPEEIECHHS OTBETCTBEHHOCTH U MTOTHOMOUHH CPEAN COTPYTHUKOB B paMKaxX
TEeX BUJOB AEATENbHOCTU, KOTOPBIE MOIBEPITINCH N3MEHEHUSIM. ABTOPBI HCCIIEI0BAHNS MIPEIaraloT KOMIUIEKCHO MOJOWTH K BHE-
JIPEHHIO HOBOBBEACHUH B OM3HEC-TIPOLIECCHI Yepe3 OLIEHKY BCEX YPOBHEW ympaBlieHHs opraHu3aiueil. B crarbe mpeacTaBieHb!
OpraHM3allMOHHBIE TTATOJIOTUH, KOTOPBIE MOTYT BO3HMKAaTh HA PAa3HBIX YPOBHSAX BHEIPEHUS H3MEHEHHUH B KOMIAHUSX, 3aHHIMAIO-
MIUXCs BHEITHETOPTOBOH AESITEIbHOCTBIO, @ TAKKe MPEAT0KEH aJlTOPUTM PabOThI C HUMH ITPU CMEHE PhIHKA CObITa. ABTOPBI OTMe-
YaloT, YTO POCCHHCKHE KOMIAHUN OyIyT NMeTh HauOOMBIINI YPOBEHb aaNTallui K HECTAHAPTHBIM YCIIOBUSIM BHEIIHEH Cpe/IbI
TONBKO MPH TIIATENbHOM MpopaboTKe BCEX YPOBHEH yNpapiaeHHs N3MEHEHUSIMU Yepe3 ONpPEleNIeHHbIE KPUTEPUH B TOCTAaHOBKU
YIpaBICHYECKHUX 3aJa4 MPU MOACTPOIKe MO BHIOPaHHBINH PBIHOK cObITa. OnpesneneHo, YTo npu npeodpa3oBaHuU OM3HEC-TIPO-
LIECCOB B COBPEMEHHBIX YCIOBHUIX KOMIIAHUS JOJKHA 001a1aTh ONPEISICHHON CTPaTernyeckoi 3peI0CThIO ISl OCYIECTBICHNS
BBIXO0/1a HA HOBBIN PHIHOK HA OCHOBE MPEJCTABICHHBIX IPUHIUIIOB YIIPABISHUS OpraHnu3aluel 1esTeTbHOCTH KOMIIAaHUH.
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ABSTRACT

KEYWORDS

The article reveals the problems of implementing organizational changes in the management of foreign trade companies in the
context of changing sales markets. The article focuses on the fact that today’s realities orient foreign trade companies to implement
new methods of distributing responsibility and authority among employees within the framework of certain activities that have
undergone changes. The authors of the study propose a comprehensive approach to the introduction of innovations in business
processes through an assessment of all levels of organization management. The article presents organizational pathologies that
can occur at different levels of implementation of changes in companies engaged in foreign trade activities, and also suggests
an algorithm for working with them when the sales market changes. The authors note that Russian companies will have the highest
level of adaptation to non-standard environmental conditions, only with careful study of all levels of change management through
certain criteria and setting management tasks when adjusting to the selected sales market. It is determined that when transforming
business processes in modern conditions, the company must have a certain strategic maturity to enter a new market on the basis
of the presented management principles of the company’s activities.

Organizational innovations, organizational pathologies, foreign trade organizations, foreign economic activity, business processes,
levels of change management, potential sales markets, international management, strategic maturity
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BBEAEHWE / INTRODUCTION

CerojHsmIHIe peaauy Ha MEPOBOM PBIHKE BBIHYK/IAIOT POCCHICKUE KOMITAHWUH, 3aHUMAIOIECs BHEIIHEH TOp-
TOBJIEH, IEPECMOTPETH CBOU OPTAHU3ALMOHHBIE METO/IbI IPEAIIPUHUMATEIBCKON 1EATENIbHOCTU. MHOIME BBIHYXIE-
HBI aJJalITHPOBATHCS K HOBBIM YCIIOBHSIM BeJICHUSI OM3HECA, MCHSISI HE TOJIBKO PHIHOK COBITA, HO M MOJHOCTHIO TIepe-
CTpamBasi CHCTEMBI YIIPABIICHUS Ka4€CTBOM U I[EMIOYKAMU TIOCTABOK, a TAKKE MEHSSI PaIllMOHATIN3AIUI0 TPOU3BOICTBA
B opranmu3zanuu. O60CTpeHne PHIHOYHBIX MPOTUBOPEUNH, TOPrOBBIE BOWHBI, TPUMEHEHUE Pa3IMYHOTO poja OrpaHu-
YEHHIH HE MOXET CIIOCOOCTBOBATH CTAOMIIBHOCTH | MPEJICKa3yeMOCTH YCIOBHI BeJicHHsI OM3Heca W HEeraTHBHO BIIH-
sIeT Ha JICJIOBYIO0 aKTHUBHOCTh'. IMEHHO B Takoe BpeMsi 0COOCHHO aKTyaJeH BOIPOC MEPECMOTPa METOIOB yIpaBiie-
HUSI BHEITHEOKOHOMHYECKON JIEITeIbHOCTHIO.

B nieproj reononuTHIecKoi U SKOHOMHUECKON HeCTa0MITbHOCTH HEOOX0IMMbIe HOBOBBEJICHHS 03HAYAIOT Pealii-
3aIIMI0 HOBBIX METOJIOB PACIIPE/ICIICHNsI OTBETCTBEHHOCTH M MTOJTHOMOYHI CPEIU COTPYAHUKOB B PaMKaX TeX BUJIOB Jie-
ATCJIBHOCTU OpraHru3ali, KOTOPBIC MOABCPITIMCh U3MCHCHUAM. CprKTypHI)IC nmoapasaciiCHuA CTaJIKMBArOTCA C IIPO-
OyleMOol HeXBaTKH AKCIIEPTH3HI IO BRIXOAY Ha BRIOPAHHBIM UMW PBIHOK COBITA MPOAyKIHH. OCOOCHHO CIIOKHBIM IS
MIPENICTABUTENICH POCCUICKUX KOMIIAHUH SBJISCTCS IEPECMOTP MAPKETUHTOBBIX U KOMMYHUKAaTUBHBIX WHCTPYMEHTOB
TIPU B3aUMOJIEHCTBUM C NMapTHEPAMU MHOM HALlMOHAJIBLHOM KYJIBTYpBI, C KOTOPBIMH paHee OHM HUKOT/Ia He BeIH OM3HecC.

NMOCTAHOBKA MPOBJ/IEMbI / PROBLEM STATEMENT

[Ipu aHanM3e HOBBIX MHOCTPAHHBIX PHIHKOB COBITA Yy TpEACTaBUTENCH MEHE)KMEHTa POCCUUCKUX KOMITAHUN
BO3HHUKJIA HEOOXOINMOCTb MCIIOJIb30BAHUS APYTUX CIOCOOOB OpPraHM3aliy B3aWMOOTHOLICHUH ¢ NOTEHIHAJIbHbI-
MU MapTHEpaMu, HOBBIX (DOPM COTPYAHHMYECTBA C 3aKa3YMKaMH, MHBIX METOAOB B3aMMOACHCTBHS C MOCTaBIIMKA-
mu. TpeOyercst mepecMoTp KOHTPAKTHBIX OTHOIIEHUH B 00JacTH MPOU3BOJCTBA, O0CCIICUCHHUS, PACIIPEICIICHUS Ka-
JPOB C Y4E€TOM CTpaHbl IapTHEpA.

Ha pucynke 1 npencraBieHbl Ipo0OaeMbl, TIIATEIbHBIH aHATN3 KOTOPBIX MUHUMHU3UPYET PUCKU KOMITAHUH TIpH
CMeHe pbhIHKa cObITa U MpHU MOKMCKEe HOBOTO MapTHEpa.

Bbibop 3apyb6exxHOro pbiHka .Ml [poBepka HaZeXHOCTU E¢ BbicTpanBaHve cucreml
1 aHann3 BO3MOXHOCTEN H @ L OTeHUManbHoro KOMMyHWKaLUK
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Puc. 1. OcHOBHble NpobaeMbl POCCUACKUX KOMMAHWI NPU CMeHe pbiHKa CHbiTa
Figure 1. The main problems of Russian companies when changing the sales market

Kaxxnas xomnanus nmeetr HapaOOTaHHBIE MAPTHEPCKHUE OTHOIICHUS, C(OOPMHUPOBAHHYIO CTPATETHIO U IEJTH Be-
JIEHUS MIPEANPUHUMATEIHCKOW MEATEIbHOCTH U MPUMEHSIET OTPAa0OTAaHHYIO CUCTEMY OpPraHM3allHOHHBIX METOJOB.

I Maxcumos T.H. (Yetsepr 14 map. 2019). BOJI B nepuox miobanbHbix n3meHennit. HoBblit nogxon st cosepuienust akra pocra // Anpra-Codr. Pexum mo-

cryna: https://www.alta.ru/expert _opinion/66763/ (nara o6pamenus: 10.06.2022).
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DopMHUpOBaHUE YIPABIEHYECKUX CTPATETnii U U3MEHEHMsI B BelleHUU Ou3Heca, BHEIPEHHE HOBBIX KOMIETCHIIMH
[P BHELITHHUX CBA3SIX caMo 10 ceOe He sBisieTcss HHHoBauuel. OqHaKko opraHu3alMoOHHbIC HOBOBBEICHHUSI, KOTOPbIE
peanu3yloTcs B COOTBETCTBHH C MEPECMOTPOM YIIPABICHUYECKONW CTpaTeruu, C MOSBICHHUEM HOBOTO PBIHKA, HOBBIX
HapTHEPOB YK€ OyIyT SIBISATHCS MHHOBALMSAMM, TaK KaK B IPAKTUKE JESITEIbHOCTH OPTaHU3aLUN OHU IPUMEHSIOT-
Csl BIIEpBBIE. ABTOPBI MHOTHX CTaTeH 1O MpobieMaM Ha MEXIyHAPOIHBIX PhIHKaX OTMEYAIOT, 4TO MPOLECCHl Bele-
HUSI BHCITHEOKOHOMUYECKOH JESATENILHOCTH CTPEMUTEIBHO TPAaHC(HOPMHUPYIOTCSI, 3aCTaBJISIS IPOBOIUTH ONTHMH3a-
MO BCEX OM3HEC-TIPOIECCOB B OpTaHW3aIlNy, BKIIOUas yrpasienueckue [Kanaraposud, 2021].

B ycioBUSIX CaHKIIMOHHOTO JIaBJICHUS CO CTOPOHBI 3anajia, AJsl TOrO YTOOBI MOBBICUTE () (EKTUBHOCTh KOHKYPEHT-
HOU OOPBOBI B CBOGH OTpACiIM, OpTaHU3aIMK HEOOXOJMMO HAWTH M OCBOUTH HOBBIE MEKAYHAPOIHbIC PHIHKU. B cBs3u
C 3TUM OCHOBHOM 3aJa4yeil MeXIyHapOJHOIO MEHEKMEHTA SIBJISICTCS [IOUCK HOBBIX BO3MOXKHOCTEH [yt Ooee mupo-
KOT'O MCIIOJIb30BaHMsI KOMIIETCHLMH, KOTOpble KOMIIAHMH YJAJIOCh Pa3BUTh HA OCBOCHHBIX PhIHKax cObiTa. B ycnoBu-
SX TIOCTOSTHHBIX M3MEHEHHUH BHEIIHEH CpeJibl MPH MTOUCKEe HOBBIX PHIHKOB M peanu3anuu 0osee YQPeKTHBHON KOHKY-
PEHTHOM CTpaTeruy BCeM y4aCTHUKaM BHEITHEIKOHOMUYECKOH JeATeIbHOCTH CIIeAyeT CKOOPANHUPOBATh AESITEIbHOCTD
(YHKUIMOHANBHBIX MOIPA3Ae/IeHIH, KypHUPYIOLIUX POU3BOJICTBO, JIOTUCTUKY, COBIT, MAPKETHHT, (PMHAHCHI C YYETOM
MaKCHUMAaJIbHOTO MCIIOJIB30BAHMS MTOTEHIIHAIA KPOCCKYJIBTYPHOTO B3aUMOACHCTBUS cTpanbl-naptHepa [Konuna, 2018].

TEOPUA U METOAbl / THEORY AND METHODS

OpraHu3zanoHHbIe HOBOBBEJCHHS — TUIAHUPOBAHKE U Peasin3alisi HOBOTO KOMILJIEKCHOTO ITO/IX0/1a K BEJICHUIO
OM3Heca ¢ y4eToM M3MEHEHUs M BIUSHHUS BHEIIHUX (akTopoB. [Ipy BIUSHUM Jaske OAHOTO M3 BHEUITHHX (aKTOPOB
PYKOBOAMTEISIM MHOT'MX KOMIIAHUH TIPUXOIUTCS 3aHOBO (POPMHUPOBATH HE TOJIBKO CTPATETHIO M LN OpraHUu3aluH,
HO W MPUHUMATH PEIICHUsSI O PECTPYKTYpU3AIUU BCeX OM3HEC-TIPOLIECCOB MPOU3BOCTBA: MEpeopraHu3anuu pado-
YUX MECT, epepacnpeneacHny (yHKINOHAIbHBIX 003aHHOCTEH, OUCKE HOBBIX PHIHKOB COBITA, pealn3aluy HO-
BBIX WJIM 3HAUYUTENILHO YAYUYIIEHHBIX MAPKETHHIOBBIX METO/IOB (YIaKOBKa, TEXHUKH MPOAAK, MPE3CHTAIMOHHBIC Ma-
TepHallbl, IPEJICTABICHUE W MPOJIBHKCHHUE HA PhIHKE, IICHOBBIC CTPATCTHH).

Bce BHenpsieMble OpraHM3allMOHHBIC H3MEHEHHs HAlPaBJICHBI HA MOBBIMICHUE Y(PPEKTUBHOCTH IEATEIFHOCTH
KOMIIaHUH ITyTeM IpeoOpa3zoBaHMs aAMUHUCTPATUBHBIX (QYHKLIUH M EPECMOTpa CTPATETUH Pa3BUTHUS B YCIOBUSX
W3MEHEHUS PBhIHKA COBITA.

Jnst TOro 9TOOB! KOMIUIEKCHO TIOI0MTH K BHEAPSHHIO HOBOBBEICHUI B OM3HEC-TIPOLIECCH U U3BJICYh SKOHOMHU-
YEeCKYyI0 IIEHHOCTh M3 OCYHIECTBIISIEMbIX U3MEHEHUI, HEOOXOUMO JaTh OIICHKY BCEX YPOBHEW yNpaBieHHS Opra-
Hu3anuei. Kiraccuuecknii MEHEKMEHT BBIJCNISCT TPH YPOBHS YIIPABICHHUS, KAXKJOMY COOTBETCTBYET CBOM KOHTYP
YIIpaBJICHHS U CBOs OlleHKa (Tabm. 1).

Ta6auua 1. Kputepun ans ocyLlecTBieHNsA OLEHKN BHEAPEHUS OpraHM3aLMOHHbIX MU3MEHEHUI Ha Pa3HbIX YPOB-
HAX yrnpaBieHua opraHmsaumnm
Table 1. Evaluation criteria of the organizational changes implementation at different levels of compamy management

OnucaHune KpuTepueB ANa ocyuiecTtBJieHUsa oueHKU BHeApeHuA

YpoBeHb ynpaB/ieHUs opraHusauuen -
opraHu3auUOHHbIX U3MEHEHUN

OLI,eHVIBBETCH, HaCKOJIbKO OpraHuM3auna ycnewHo BBaVIMO,D,eVICTBy-
€T B YCNOBUAX USMEHEHUA BHeELLHEeN cpeabl, HaCKO/bKO 6bICTpO

CrpaTernyeckuit
YyCTaHaB/AMBAOTCA HOBblE MAPTHEPCKNE OTHOLWEHUS U NMPUHUMAKOTCA
pelueHnsa cTpaTernyeckoro xapakrepa
OueHMBaeTCA COOTBETCTBME NMOCTPOEHHbIX B OpraHu3aumm 6ums-
. Hec-cncTeM (OnepaLMOHHbIX CUCTEM, CUCTEM KOHTPOJIA, MOTMBALMK,
YnpaBneH4eckui

ynpaBaeHnAa Ka4yectBoOM U T.n.) CTpaternyecknm uenam, npnHmmMa-
HTCA peweHna o pasBUTUnN Ui M3SMEHEHUN ITUX CUCTEM

OLI,eHVIBaI-OTCH pe3ynbTaTtbl OTAE/IbHbIX 6M3HeC-I'IpOLI.6CCOB B COOT-
BETCTBUMN C HOBbIMU LlenaMun 1 Tpe6OBaHI/|ﬂMI/I BHELUHEN cpeasbl, a

OnepaLynoHHbIN
TakXKe Haanume KajpoBbIX PECYPCOB A1 OpraHM3aumnmn AesTeslbHO-

CTW C HOBbIM MapTHEPOM (Ha HOBOM pblHKe CHbITa)

CocmasneHo asmopamu no mamepuasnam ucciredosaHus / Compiled by the authors on the materials of the study
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Tpancdopmarust ppIHKOB B CBSI3M C N3MEHEHUEM BEKTOPa PAa3BUTUSI MUPOBOH 3KOHOMMKH IIPETIOaraeT IepecTpoii-
Ky AEATEIbHOCTH KOMIIAHMM HE TOJBKO Ha BCEX YPOBHSX YIIPABJICHHMS, HO M PACIIMPEHUE €€ BOZMOKHOCTEH Ha CMEXK-
HBIX phIHKaX cObITa. B maHHOM cityuae ynpaBlieHYeCKH aKIIEHT HalpaBJieH Ha CO3/IaHrEe HOBOTO YHHKAIBHOTO TOPTOBO-
IO IIPEAJIO’KEHNUS], OCHOBAaHHOTO HA U3MEHEHHUHU TOBapa (yCIyTH) IO/ MOTEHINAIbHbIM PIHOK CObITA. YIIpaBieHUE BHEII-
HETOProBOW KOMIIAHUU MOYKET Pa3iesuTh BCe TPaHC(OPMALMOHHbIE yCTPEMIICHUS Ha YEThIpe KaTeropuu 3aaa4 (puc. 2).

®DYHKUMOHa/bHbIE
3apaum

OMOLMOHaJIbHbIe
3agaumn

CouyuanbHblie
3agaum

Motusupyroume
3agaumn

®okyc Ha Bonpocax,
CBA3@HHbIX C NOTPebHO-
CTAMW paccMmaTtpuBae-
MOrO pblHKa W MOTeH-

CBsi3aHbl C IMYHOCTHbIM
POCTOM COTPYAHVKOB,
KOTOPbIX HaNpsAMYHo
KacatoTcsa opraHu3aum-

HanpasneHbl Ha 3pPeKTUBHYHO
KOMMYHMKaLMIO C MOTEHLIN-
anbHbIMW NapTHepamu (KNneH-
Tamu), a Takxe Ha GopMMpPO-

BbINO/IHEHME MOTUBUPYHOLLMX
3aay, pasbAcCHEHVE BCEM

yyacTHMKaM brusHec-npoLec-
COB MPWYMH BHEAPEHMA Opra-

HN3aUMOHHbIX M3MEHeHU

OHHble HOBOBBEAEHWA BaHWe penytaunm KOMMNaHnm

Ha HOBOM pPblHKE

LmanbHbIX NapTHEPOB
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Puc. 2. YnpaBneHueckune 3azaun, nexalime B OCHOBE MOACTPONKM MOZ NOTEHUMaNbHbIA PbIHOK CObITa
Figure 2. Management tasks underlying the adjustment to a potential sales market

CraTucTrKa MoKa3bIBA€T, YTO POCCUICKHE KOMIAHUHU OTCTAIOT OT MEXIYHAPOAHBIX IO MOKa3aTeNsM BHEIpe-
HUS HOBOBBeJIeHUI. OCHOBHBIMU TUTIAMU MHHOBAIIMOHHBIX U3MEHEHH JUIsl POCCUHCKHUX OpraHU3alluid Bcerna ObLIu
MpOoAYKTOBBIE HOBOBBeaeHU (37 %) u nporeccHble MHHOBaMHU (61,8 %), HanpaBIeHHBIE HA ONTUMHU3AINIO TIPOU3-
BOJICTBEHHBIX m3aepkek [Burrenbek, 2019]. K coxxanenuto, Ha HOBbIE MAPKETHHTOBBIC ITOAXOIBI IIPUXOIUTCS BCe-
ro nmuib 0,5 %, a opranu3zalimoHHble HOBOBBeACHUsI cOCTaBISIOT 0,7 %.

Korna xommanus ctaBuT mepes co0o0il 1elb BHEAPUTh OPraHU3alMOHHBIC U3MEHEHUS, TIEPEA PYKOBOIUTEISIMHA
3TOTO TIpOIlecca BCTAeT BOMPOC O BHIOOpE MOAXO0a K N3MEHEHHSIM:

1. OyHKIMOHANBHBIA TIOIXOJ MIPEIIoJIaraeT U3MEHEHNE OU3HEC-TTPOIIECCOB UCXO/sl U3 (PYHKIIMIA, BBITIOTHSIC-
MBIX TTOAPA3ACICHUSIMH TIPU PA3BUTHH HOBBIX KOMITCTCHITUH.

2. TIpomyKTOBBIiA MOIXO/ UCTIONB3YETCS UCXOAS U3 PE3yABTaTOB MPE0OPa30BaHUS MPOIECCOB, CBSI3aHHBIX C MO~
CTPOWKON ToBapa moj| TpeOOBaHKS HOBOTO PhIHKA.

3. lleHHOCTHBIN MOIXOMA, OCHOBAHHBIM HA aHATN3E U M3MECHCHUU CTPATETHH U I[JU KOMITAHUH IO [IEHHOCTH
MOTpeOuTENCH.

4. MarpuHbIi TOX0/I, IPEACTABISIONINI MAaTPUILYy OU3HEC-TIPOIIECCOB, B KOTOPOI pacipenensieTcss OTBETCTBCH-
HOCTb 32 K&XK[IbIi 2JIEMEHT OT/ICILHOTO OU3HEC-MIPOIIeCCa, YTO O3BOJISIET OTHOCHTEIBHO YIOPSIOUUTH CUCTEMY B IICJIOM.

PE3Y/IbTATbI / RESULTS

[Ipu nmpeoOpazoBaHuU OU3HEC-TIPOIIECCOB B COBPEMEHHBIX YCIOBUSIX KOMITAHUS JOJDKHA 00JIaIaTh CTpaTeTnye-
CKOH 3PENIOCThIO AJISI OCYIIECTBICHUS BBIXOAA Ha HOBBIM PHIHOK U MCIOJIb30BATh CJIECAYIOIINE MPUHLUIBI YIIpaBIie-
HUS OpTraHu3aiuu nestenbHoctu [banakupes, bamakupesa, 2022]:

— MIPUHITATI PaCIIpeACIICHIS HEOOXOMMMBIX U JOCTATOYHBIX YCIOBHH MEXIY YIaCTHUKAMH dKCTIOPTHOM JACSITEITb-
HOCTH C YYETOM aKTyallbHOH MH(OpPMAIIUU OT BHEUTHEH Cpebl;

— IPUHIIUI TIepepacipeesICHUs TOJTHOMOYHHI U cep OTBETCTBEHHOCTH KaXKJOTO YYACTHUKA,

— MIPUHIAT Al TaIlliy BCEX YIPaBICHUECKUX MPOIECCOB K N3MEHECHUSM BHEIIHEH CPEIbI;

— IPUHIINI ONIEPATUBHOCTH MPUHATHS M BHEIPEHUS YIPABICHYECKUX PEIICHUH C YI4€TOM HOBBIX TIapaanurM Oy-
JYyLIHUX U3BMEHEHUN U UHHOBALIUM.

B nccnenoBaHusIX SKCIIEPTOB B 00JIACTH YIIPABJICHUS OBLIIO BRISIBIICHO, YTO KOMITAHHUH, ITACCHBHO HAOIOMAIOIITHE
32 U3MEHECHHSIMU Ha PHIHKAX, HECITOCOOHBI YETKO BHICTPOUTH JIOITOCPOYHYIO CTPATETHIO PA3BUTHS CBOCH JIEATEINb-
HOCTH B YCJIOBHUSAX U3MEHSIOMIENWCS BHENIHEN cpeabl’. DKCIEPThl BBIACIUIN AT KPUTEPHEB, OT KOTOPBIX OOJIbINE

2 Malnight T, Buche I. (January—February 2022). The Strategic Advantage of Incumbency // Harvard Business Review. Pexxum nocryna: https://hbr.org/2022/01/

the-strategic-advantage-of-incumbency (nara obpamenus: 20.06.2022).
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BCEro 3aBUCUT JaJbHEHUIIUN IKOHOMHUUYECKUN POCT KOMIIAHUHU U €€ YCTOMYMBOCTh B CTPECCOBBIX CUTYAIMsIX: BO3-
pacT, 10 pbIHKa, (DMHAHCOBBIE TTOKA3aTEeIM BO BPEMs SKOHOMHUYECKOTO CIaJia, CIIOCOOHOCTh aIallTUPOBAaTh OCHOB-
HOC HaITpaBJICHUEC JCATCIBbHOCTU K MCHAIOMIUMCS YCJIIOBUAM, YMCHUC CO30aBaTh yCJIOBUA JJIsA GLICTpOI\/'I agalnTanuu
K TOTPEOHOCTSIM HOBOTO PBIHKA.

MHorue nccinenoBaTeny B 00JIacT MHHOBAIIMOHHOTO MEHEPKMEHTA IPU U3MEHEHHH CTPATETUH Pa3BUTHSI KOM-
MaHUM YICNISIOT BHUMaHue TpaHchopManui (UHAHCOBOW CHUCTEMbI: BBEJCHHUIO JICKTPOHHOW KOMMEpPIIMH, Pa3BU-
THIO aBTOMAaTH3aIliN TPOU3BOACTBA, IPUMEHEHUIO HOBBIX MapKETHHTOBBIX HHCTPYMEHTOB [EBi0eB, 2020], HE KOH-
LEHTPUPYSICh HA OBEACHYCCKUX U3MEHECHUSAX BO BHYTPEHHEH cpelie OpraHu3aluu. DTO HE JAaeT MOJTHON KapTUHBI
TOTrO, KaK OymyT TpaHc()OpMUPOBaTHCS BHYTPEHHHUE YIPaBICHUECKHE MPOIECCH, BIUSIONINE Ha TIPUHSATHE CTpare-
TUYECKUX PENICHUH U HallpaBJIeHHbIC HA YCTOWYMBOE Pa3BUTHE HAa HOBOM PBIHKE COBITA CBOETO TOBApa.

B npakruke 11000# KOMIIaHUH MOYXKHO HAOJIOAATh YCTOHYHMBOE HAPYIICHUE €€ ONTUMAIILHOTO ()YHKIIMOHUPOBAHUS
(Tak HA3bIBAEMYIO «OPTaHU3AIMOHHYIO MATOJOTHIO»), YTO SBHO OyJET MEIIaTh aJalTUPOBATHCS K CMEHE PhIHKA COBI-
Ta ¥ MOUCKY HOBBIX IMAPTHEPCKUX OTHOMICHWH. DTO YaCTO MPOSBISIETCS B OTXOJE OT IIeJiei, CTarHaluu, OTKIOHSO-
IeMCs TOBEACHUH WICHOB OpraHu3auuu u T.1. Ha pucynke 3 npeacTaBiieHbl OpraHU3allMOHHBIE TTaTOJIOTHH, KOTOPBIE
MOT'YT BO3HUKATb Ha Pa3HbIX YPOBHAX BHCAPCHUA W3MEHEHH: OpraHu3alluMOHHOM, KOJIJICKTUBHOM U YIIPABJICHYCCKOM.

OPFAHM3ALUMOHHBIE MATO/10T N B KOMIMTAHN

OpraHv3aLyoHHbIN KonnekTmeHbIN YnpaBneH4eckmi
YPOBEHb YPOBEHb YPOBEHb
[OCMOACTBO CTPYKTYpPbI Haj, KoHpankTbl MasTHVKOBbIE peLLeHus

byHKUMen
o Heyl'lpaBﬂﬂeMOCTb 'ﬂ'y6ﬂmpOBaHme
ABTapKus NoApasaeneHnii

BeccybbekTHOCTb .

HecoemecTMocTb y Pa3pels MeXAy pelenms
NNYHOCTU C QYHKLMEN MM 1 X peannsaunen
MpeobnasaHne AMYHbIX
OTHOLLEHWI Hag CrarHaums
Bropokpatus
CnyxebHbIMK

MozaBneHue pa3BuUTnA
bYHKLMOHMpPOBaHNEM

PaccenBaHue Lenen
KOMMaHWW Ha ypOBHe
noApasaeneHuin
N COTPYAHMKOB

[emoTuBupyoLwnii
CTUNb PYKOBOACTBA

VHBepcua

CocTaBneHo aBTOpaMu No MaTtepuanam uccaegoanus / Compiled by the authors on the materials of the study

Puc. 3. OpraHunsaynoHHble NaToaorMn Npu yrnpasiaeHUy KOMMNaHnen
Figure 3. Organizational pathologies in company management

AnropuTtM paboThl ¢ OPTaHU3ANMOHHBIMU NATOJIOTUSIMH IIPH HEOOXOJUMOCTH BHEJIPEHUS OPTraHU3alMOHHBIX
W3MCHECHUI B pab0Te KOMITAHUU TOAPAa3yMEBaeT CUCTEMHBIN MOJXO0] K aHAJTU3y U OIEHKE Ka)JOro OTKJIOHCHUS.

Ha opranmzanmoHHOM ypOBHE HEOOXOAMMO KOPPEKTHPOBATH M COTTIACOBBHIBATH JEHCTBUS MEXIY IOapa3zelie-
HUSIMH, Ha KOTOPBIE JIOKUTCS OCHOBHAsI HATPYy3Ka M0 CMEHE PhIHKA ¥ MOACTPOIKe ToBapa noj Hero. MHbopmuposa-
HUE BCEX COTPYJIHUKOB OpraHu3alui 00 M3MCHEHHSIX, O HOBOW CTpPATeruu M LEJAX JCATEIbHOCTH Ha KPaTKOCpOU-
HYIO ¥ JIONTOCPOYHYIO MepcnekTuBhl. [lepecmoTp (yHKIIMOHANTA MEXIY YK€ CyIIeCTBYIOMMMHA dKCIIEpTaMHu H 3a-
KpPBITUE HEAOCTAIOMINX KOMIETECHIMHI 7151 pa3BUTHUSI OTHOLICHUN C MOTEHUHUAIbHBIMU MapPTHEPAMHU.

Ha konIeKTUBHOM ypPOBHE HEOOXOJAMMO OINPECIUTh OCHOBHBIC TOYKH CONPOTHBIICHHS BHEIPEHUIO OpraHU3a-
IIMOHHBIX HOBOBBEJCHHUI M COTIIACOBATH AKCIEPTHBIE POIM MEXKIY KIIFOUYEBBIMU COTPYAHHKAMHU BHYTPH IOpa3/e-
JICHUH, a TaKXKe HAJCIUTh COOTBETCTBYIONIUMU ITOJTHOMOUYHSMHU BCEX YUYaCTHUKOB OM3HEC-TIPOIIECCOB.

103



| 2022 | T.5, Ne3 | E-Management DKocncremMa 1UPPOBOIT DKOHOMUKI

Ha ynpaBnendeckoM ypoBHE BOZHHKAET HEOOXOANMOCTD ONIPEAEIUTh OPTaHU3aIIMOHHBIN TOPSI0K BHYTPH KOM-
MMaHUH, KOTOPBIX MOBBIIIAET 3HAYCHUE OPraHU3AIMOHHBIX IPABUII U HOPM U AA€T BOZMOKHOCTh 3TUYECKU I'PAMOTHO
BECTH OM3HEC C MOTCHUUAIHHBIM MapTHEPOM UHOW HAlMOHAIBHOW KyJIbTYpbl. KOMOMHHMPOBATH CTHIIb PYKOBOJCTBA
cienyeT TakKuM 00pa3oM, 9TOOBI OH HE HOCHII IEMOTHBHPYIOMINIA XapakTep; 3TO CHU3UT MOTEPI0 IIEHHBIX pabOTHH-
KOB H J1aCT BO3MOKHOCTB HUCIOJIB30BATh B MMOJHOW Mepe MOTEHIHA KaXKI0Tro coTpyaHuka. O0CykIeHue yrnpasieH-
YECKHUX PelIeHUH JOIKHO COOTBETCTBOBATh dKCIIEPTH3E, IPEICTABICHHON KaJpOBBIM COCTABOM B OpPTraHU3aIlNH, YTO
JTAeT BO3MOXXHOCTH CHATH OOJNBIIMHCTBO COMPOTHUBICHNN BHEAPEHUIO OPTaHU3AIMOHHBIX H3MEHEHUH.

3AK/TFOYEHUE / CONCLUSION

IIpu BHeceHUH U3MEHEHMI B CTPATErMUYECKOE Pa3BUTHUE U yIpPaBIIEHHWE BHEIIHETOPrOBOW OpraHu3aluel MHO-
rue YKOHOMHUCTHI 00pallaloT BHUMaHKue Ha npoOieMsl cieaytomiero nopsaka [Kemapes, 2020]:

— YCHJICHHE CJIOKHOCTH BEACHUS MPeIPUHIMATEIbCKON ACSTEILHOCTH NP HApacTaHWU TpeOOBaHUi K OM3HECY;

— 1e(UUUT KOMIIETEHTHBIX MEHEIKEPOB;

— OTCYTCTBHE OIIBITA BEJIEHHUS BHEUIHETOPTOBOM JIEATEIbHOCTH HAa HOBBIX PBIHKAX;

— HETMIOHUMAaHHE CIPOca Ha MPOAYKIHUIO H CIIOKHOCTU €€ cObITa.

AHanu3 Majoro U CpeJHero NpeANpUHUMATENbCTBA B MEPUOJ NAaHAEMHH [10Ka3aJl, YTO MHOTUM KOMIIAHUSM
HE yJaJIoCh U3BJICYb BHITOAY M3 CIOKUBIICHCS CUTyallu (OHJIAHH-TOPTOBIIS, U3MEHEHUE LENOYeK MOCTaBOK, HUp-
poBbIe TIaT(OPMBI, HOBBIE HHCTPYMEHTHI TOCYJaPCTBEHHON MOANEPKKHU U T.1.), a IPH y)KECTOUCHUN CAHKIIMOHHON
TTOJINTHKHU CO CTOPOHBI 3amaja 3Ta CuTyanus eme oonee ycyryounacs [JlomauHa, Maesckas, 2021]. B cBs3u ¢ B03-
pacTaHueM ypOBHS HEONPEIEIECHHOCTH B HalPaBJIEHUAX BHEIIHETOPTOBON A€ATEIbHOCTH, POCCUHCKUM KOMIaHUAM
cleyeT UMeTh HauOOJBIINI YPOBEHb aJaNTallii K HECTAHJAPTHBIM YCIOBHUSAM BHemIHe# cpeasl. Tpelyercs Timia-
TebHAsl MPOpPadOTKa BCEX YPOBHEH yNPaBICHUS U3MEHEHUSAMHU U y4eT OpraHU3allMOHHBIX aTOJOTUH U 0COOCHHO-
CTeil BeleHUs1 OM3HEca Ha TOTCHIIMAILHOM PhIHKE CObITa POU3BOIUMON MPOIYKIIHH.

Hecmotps Ha TO 9TO Ha HEKOTOPBIE MPOIECCHI, MPOUCXOASINNE B MUPOBOW 9KOHOMHKE, CIIO)KHO MOBIHUATH, HE-
00XOIMMOCTh CO3/1aTh CTA0MIIbHYIO OM3HEC-CpeAy OCTaeTCs aKTyaJbHOW MPOOJeMON IJii MEHEeIKMEHTa BHEIIHE-
TOPTOBBIX OpraHU3alMil, MCHSIOIINX PHIHKU COBITA.
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