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AHHOTAUWNA

PaccMoTpeH mpoliecc 3BOIIOIMU TAKOTO SBJICHHS, KaK KIIMCHTOOPUCHTUPOBAHHOCTbD, U €€ BIMSHUC HA ()OPMUPOBAHHE TOPTOBBIX
otHouieHuit. C 1enpio 6ojee MacTaOHOTO M3yUCHHUS SIBJIICHUS B IEJIOM M (paKTOPOB, MOBJIMSBIINX HA U3MCHEHUSI, B YaCTHOCTH
MIPOM3BEICH PETPOCIICKTUBHBIM aHAN3 OT JMOXU PEMECICHHUYCCTBA U JI0 HAmuX JHed. OcoOCHHOE BHUMAHUE YICICHO MPO-
MBIIJICHHBIM PEBOJTFOIHSIM, KaK CTUMYJISITOPAM M3MCHEHUH, H CBOCOOpa3HBIM IPaHUIIAM MIEPUOIOB UCIIOIb30BAHHS PA3IMIHBIX
MOIXOJIOB K TOPTOBJIC U OM3HEC-B3aMMOJICUCTBHIO. TakKe B CTaThe 3aTPOHYTA TeMa JUPEKT-MapKETHHTa, KaK Mpoodpas3a ceroj-
HSIIIHAX OM3HEC-OTHOIIEHMIA.

ITomumo HUCTOPHUU MapKETUHIa U BJIUSTHUS IIPOMBIIIICHHBIX peBOJ’I}OL{I/Iﬁ Ha pa3sBUTHC B3aWMOOTHOIIICHHI npoaaBla U MOKyIaTest
B paGOTe PacCMOTPEH U NpOaHAIU3UPOBAH TaKou q)CHOMCH, KaK aBToOMaTu3alnus npousBoACTBa € HEJIbIO CO3JaHUA TTOTHOIIEHHO M
KapTUHBI, 0Tpa>l<a}01ue171 MPUYXUHBI CO3IaHus, CYIIIHOCTh U aKTYyaJIbHOCTb CRM-cucrem B COBPEMEHHOM MHUPE. CRM-cucremst
B ,HaHHOfI CTaTbe PaCCMOTPEHBI KaK OJUH U3 MHCTPYMEHTOB METOANKHN KIMECHTOOPHUCHTUPOBAHHOCTH, KOTOpAast o0sieryaer B3au-
MOJICCTBHE Y4aCTHUKOB 6H3HeC-0THOIHeHHﬁ, a TaKIKE CIIYKUT HECHTPAJIU30BaHHBIM CIIPABOYHHUKOM I/IH(l)OpMaIII/II/I O KJIMCHTAax.

W3nauansHOM ", B CIICACTBHEC, KOHEYHOU LEJIBIO HUCCICAOBAHUA ABJISIJIOCH CO3JIaHUEC B3aMMOCBSI3aHHOU CXEMBI (1)0pMI/IpOBaHI/IH
COBpeMeHHOﬁ CUCTEMBI KIIMECHTOOPHUCHTUPOBAHHOCTU U OIIPEACICHUE POJINU CRM-cucreM Bo BceM mponecce.
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ABSTRACT

KEYWORDS

The process of evolution of such phenomenon as customer focus and its impact on the formation of trade relations has been con-
sidered. In order to study the phenomenon as a whole and the factors that influenced the changes in particular, a retrospective
analysis from the era of craftsmanship to the present day has been made. Special attention has been paid to industrial revolutions
as stimulators of change, and to the peculiar boundaries of the periods of using different approaches to trade and business interac-
tion. The article also touches on the topic of direct marketing, as a prototype of today’s business relations.

In addition to the history of marketing and the impact of industrial revolutions on the development of the relationship between
seller and buyer, the paper considered and analysed such a phenomenon as the automation of production in order to create a full-
fledged picture, reflecting the reasons for the creation, the essence and relevance of CRM-systems in the modern world. CRM-
systems in this article have been considered as one of the tools of customer focus methodology, which facilitates the interaction
between participants in business relationships, as well as serving as a centralized directory of information about the customers.

The initial and, consequently, the ultimate goal of the study was to create an interconnected scheme for the formation of a modern
system of customer focus and definition of the role of CRM-systems in the whole process.
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BBEAEHWE

B coBpeMEHHOM MHUpE 3HAYUTEIBHYIO POJIb UTPAIOT OTHOIICHUS ¢ KIHCHTaMH. Peub uIeT He TONBKO 00 UX JIo-
SJIBHOCTH, UCXOAA U3 KOJINMYECTBA CKHIOYHBIX U 6OHyCHI)IX nmporpaMM, HO U O BHUMAaHHU IIpoAaBlia B HaCTHOCTHU
W KOMITAHHWHU B IIEJIOM K MPEANOUTEHUSIM U JKeTaHusIM KiueHTa. CeroiHs 3TO Ha3bIBAETCs KIMEHTOOPUECHTUPOBAH-
HOCThIO'. J[aHHOE HANpaBICHUE B MAPKETHHI'C HA CETOIHSIIHUN JCHb CUYMTACTCS Hanboiee ONTUMANBHOM U ycTel-
HOM CTpaTCFHeﬁ IMOCTPOCHUA B3aMMOOTHOIIECHUH MCXKIY IMPOAAaBIOM U IMOKYIMATCJIEM, MPEACTABUTCIICM KOMIIAHUHU
u ee xkimenToM [Kotmep, 2018].

MOCTAHOBKA MPOBJ/IEMbI

[TomynspHOCTh KIMEHTOOPUEHTHPOBAHHOCTH BBI3bIBAET JIOTHYHBIN BOIPOC: KAK OHA CMOIJIa IIPEOJOJIETh BIIH-
SHHUE HEOJIArONPUATHBIX HCTOPUUYECKUX BMOX M COOBITUH M, Oymayun 3a0bITON OOIIECTBOM Ha JOJTr0oe BpeMsi, CMOT-
Jla BEpHYTHCS M CTAaTh HE TO, YTO OJHOM M3 MOMYJISPHBIX METOAMK, a caMO 1eaecooOpa3HOl U BOCTPeOOBAHHON
Ha PBIHKE METOAMKOI BEACHUSA J1€JIOBbIX OTHOLUICHUH.

Kpome Toro, coBpeMeHHBIH TPEeH]I aBTOMATH3aLUN POU3BOACTBA B TEOPHH JOJKCH OBLI OKOHYATEIHHO MO-
XOPOHHUTH KIMEHTOOPHUEHTHPOBAHHOCTH KaK MOTPEOHOCTh KIMEHTA B JIMYHOM OOIIEHUH C MPOJABIIOM, YCTaHOBIIE-
HUHU C HUM, @ COOTBETCTBEHHO, U KOMIIAHMEH HOBEPHUTEIbHBIX, MOKHO CKa3aTh, IPYKECKUX OTHOWEHHH. OnHako,
Y B IaHHOM CJIy4ae METO/MKa Halllja clioco0 BBIKUTH, HCIOIH30BAB COBPEMEHHBIC TPEH/Ibl U TEXHOJIOTHHU AJISl TOTO,
YTOOBI aJarTupoBaTh cebs oA HYX/bI CEIrOAHAINHUX KJIMCHTOB.

TEOPUA N METO/bl

B xoze paboThl Haxl cTaTbell aBTOPOM OBUTH M3YYEHBI M TPOaHATH3UPOBAHBI JIUTEPATypHbIC MaTepUAIIbI U3 Pa3-
HBIX O0JIacTeid, B TOM YHCIIe MAPKETHHT, KIIMEHTOOPUEHTUPOBAHHOCTb, TICUXOJIOTHSI KIIMEHTA, a TaK)Ke MaTepHaIIbI,
KacaeMble aBTOMaTH3aluHu U LuppoBuzanuu npoussoactsa 1 CRM-cuctem.

B GonbmIMHCTBE CBOEM JIUTEpAaTypHBIE HCTOYHHUKH MPECTABISIIN COOOM JIGKITMOHHBIE MaTepuabl, BBIIEPKKU
W3 UCCIIEIOBAaHNH YUCHBIX, a TAKXKe ydeOHbIE ¥ KHIDKHBIE ITOCOOMS TI0 M3y4aeMOi TeMe.

[Ipu mpoBeaeHNH MCCIEAOBAHUS HCIIONB30BAINCH PA3IMYHbIE HAYYHBIE METOIbI 00pabOTKH, 3yUeHHUsl U aHa-
nu3a uHpopmanuu. Tak, HanpuMep, Ha MepBOHAYAILHOM JTare paboThl HaJl CTaThell ObLTH MPUMEHEHBI METOJIbI Ha-
OmroZieHNs 32 COBPEMEHHOM CHUTYyalMel B 00JIacTH KIMEHTOOPHUEHTHPOBAHHOCTH M BEJIEHUS JEJIOBBIX OTHOIICHUH,
cOOp JIaHHBIX, a TaK)Ke U3yUCHUEe W aHAJIU3 HHPOPMAIUH.

Kpowme Toro, B Xxoze co3aannus JaHHOW CTAaThH ObLIN UCTIOIB30BaHBI METOABI PETPOCTIEKTUBHOTO aHAJIN3a M CPaB-
HEeHUs, Oarofapsi KOTOPBIM aBTOPY YIaJloCh MPOCIEIUTh TMHAMUKY U3MEHEHHI H3y4aeMOoro SBIECHUS, a TAKXKe CO-
30aTh MPUYUHHO-CIICCTBEHHBIE CBSI3U MEKAY SIBICHUSAMU U COOBITHSIMH, MOCIIE YEero CTaJI0 BO3MOKHBIM MOCTPO-
€HHe JIOTHYECKOH IEeTmOoYKH U3 (PaKTOB, SJIEMEHTOB U SIBICHHH, YTO OOBACHUIO COBPEMEHHOE COCTOSTHHE SIBICHUS
KIIMEHTOOPUEHTHPOBAHHOCTH, €€ 00JacCTh BIUSHUAS U OTBETCTBEHHOCTH.

AHANWN3 PE3YJIbTATOB

Konuenuust KIMEHTOOPUEHTUPOBAHHOCTH, CYyTh KOTOPOU 3aKIII0OYAETCS B UCIIOJIb30BAHUH PA3IMYHBIX METOJOB U UH-
CTPYMEHTOB JJIsl YCTAHOBIICHUS U MOACP KAHUS JOJATOCPOUHBIX U JOBEPUTEIHHBIX OTHOIICHUN C KIMEHTAMHU, TOSBH-
JIaCh €IIe B JAJIEKOM ITPOIIIOM, KOT/Ia TOPTOBIIO MPEICTABIISIIN MEIIKHE PEMECIICHHUKHN U JTABOYHUKH B KaXKIOM Ha-
CEJICHHOM IYHKTE. B TO Bpemst 3a/10roM ycrnexa Ha pbIHKE 3a4acTyl0 CTAHOBUJIUCH JJUYHOE 3HAKOMCTBO C TOPTOBLIEM,
OT3BIBBI IPYTUX TOPOXKAH O MPOAABIE M €r0 TOBAPE, a TAK)KE BEKIMBOEC U MPUBETINBOE OTHOIICHUE K MOKYMHATEIto
1 O0IIEeHUE BO BpeMs CIIENKH. BaXKHOCTh JaHHOU COCTABIAIONIEH Mpolecca KyITH-TIPOJaKH CPEIH MPOUNX MPHINH
3aKJIF0YaNIach B OTCYTCTBUHU MHOTO Crioco0a rnepenadn nHdopMauu. JpyruMu cioBaMu, JTFOIU TPUXOIUIA Ha PHIHOK
unu 6a3zap He TOJNBKO, YTOOBI KYNMUTh MYITHUHY WA PHIOY, HO U 32 HOBOCTSMH MECTa, B KOTOPOM >KUBYT.

OpnHako, Takoe BeJieHre e ObIIO MOJIe3HO He TONIBKO IS TIOKyTaTelNeil, HO M U caMUX TpoIaBIoB. Benpb B xorme
Oecepl, MTOMUMO OOIIUX HOBOCTEH U JIMYHBIX MPOOJIeM, TIOKYTIATe N PacCKa3bIBaIM O CBOMX HYXJaX B ObITy, mpodeccu-
OHAJIBHOM JICATEIBHOCTU WK Pa0dOTe 110 JIoMy. OCHOBBIBAsICh Ha MOIYYEHHOHN U3 TIEPBBIX YCT UH(GOPMAIIHMH, ITPOJIABEIL Y3-
HaBaJl, 9TO TI0 UICTHHE HY)KHO €T0 KIMEeHTY, & COOTBETCTBEHHO, MOT JTHOO cpa3y MpeaiokKUTh HEOOXOAUMBINA TOBap, TNO0

' Calltouch (2021). KnuenroopueHTHpoBaHHOCTD. Pesknm moctyma: https://www.calltouch.ru/glossary/klientoorientirovannost/ (nara obpammenus: 10.07.2021).
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ITOCTaBUTh €TO Ha BUAHOE MECTO B CIEMyIOIHiA pa3. Kpome Toro, ncxoms u3 sxanod, IoKeTaHuH U MPEAIOITCHUHA TOPO-
KaH, TOPTOBIIbI MOTIIH CKOPPEKTHPOBATH ACCOPTHUMEHT CBOMX IPUJIABKOB, C/IENIAB €ro 0ojiee aKTyalbHbIM JUTs KUTEIICH .
B To Bpemst nopapmstomiee OOIBITMHCTBO peMECE SIBISUTUCH CEMEHHBIM JIEJIOM, & COOTBETCTBEHHO, CO BpeMEHEM
Ka4eCTBO MPOAYKIINU U €€ PerenTypa He 0c000 MEHSIIUCH, TaK KaK YICHHKOB Yallle BCETO YUMIIH UX POAUTENH, a OJl-
HUM U3 KIIOYEBBIX MPaBUJI OBUIO ClIeI0BaHKE M3HAaYaJIbHOMY penienTty. [lepenaBaBiinecs: n3 MOKOJICHHS B TIOKOJIEHHUE
YMEHHSI U METOABl pabOThl TapaHTUPOBAIN KIMEHTY CTaOMIIbHOE KaueCTBO, a MPOAABIY YCTOMUYMBHIN CIIPOC HA €ro
npoayknuio. Takast cxema BeeHUsI OM3Heca TakKe SIBISIach MPUYWHON TOTO, UTO BCE JAPYT Jpyra 3Hamu. [pyrumun
CIIOBaMH, MPUJS Ha PHIHOK MOKYTNAaTeIb BUAET MO0 OTIa CeMEHCTBa, KOTOPBIH TOPryeT 3[eCh yKEe MHOTIO JIET, I100
HE MEHEe 3HaKOMOT'O €r0 ChIHAa, KOTOPBIH MOCIEIHNE TOAbl KPYTUTCS BO3J€ Mambl, 00yJasich ceMEeHHOMY Jey. 3Ha-
KOMO€ JIMIIO ABJISUIOCH 3aJI0TOM JIoBepHs mokynareis. M Hao0opoT, kK HOBHYKaM Ha PBIHKE OTHOCHIIMCH OoJiee HacTo-
pOXeHo, Tak Kak 0osutuch ooOmMana. OHaKo, 3TO HE 03HA4YasN0, YTO HOBUYKAM OBIJIO HEBO3MOXKHO MOMACTh Ha PHIHOK.
B nannoM ciyuyae mpuHATas B TO BpeMsl KJIMEHTOOPHEHTHPOBAHHOCTH, @ IMEHHO JIMYHOE 3HAKOMCTBO, BEXIINBOE 00-
IIeHNE W Pa3roBOPHI HA OTBIEUEHHBIC TEMBI, UTPAIH Ha PYKY HE TOJIBKO CTAPOXKHIIAM PHIHKA, HO ¥ HOBBIM HTPOKaM,
TaK KaK B XOJi€ JIMYHOH Oeceqpl HE3HAKOMEI] MOT pacckas3aTh 0 cebe, 0 CBOeM HPOAYKTE U O TOM, IoUeMy Iepeexai
B OTOT TOPOJIOK M PEIImiI 371ech o0ocHoBaThbes [Mutuemi, 2013]. HecMoTpst Ha HACTOPOKEHHOCTH K Uy)KaKaM, Jare
BCETO JIFOH, @ 0COOSHHO JKEHIIMHBI, TSHYJINCh K HAM, 9TOOBI y3HATh O TOBape, Ja W MPOCTO IMOTIOIHUTH CBOW apce-
HaJI HOBOH CIUIETHEH, 4YTOOBI BeuepoM pacckaszarh MOApYKKaM. Tak, He3HAKOMIIbI U CTAaHOBHIIUCH caMoOi 00CyXka-
€MO# HOBOCTBIO B TOPOJIE, a 3a 00CY)KICHHEeM IPUXOIT U HHTepec K mpoxaykmuu [bepH, 2021; [Tuz A. u b., 2020].

OpHako, 1Mocie MPOMBIIUIEHHON PEBOJIIOIHMH JIFOIW TIEPECTAIN JePKAThCs 32 3HAKOMOE JIUIIO FITH PEeKOMEHIAINN
Jpy3ei. DTo ObITIO HEBO3MOXKHO, TaK KaK B OBICTPO PACTYIIUX TOPOAX JIIOAM 3a4acTyI0 HE 3HAIM CBOUX COCECH, HE TO
YTO MPOAABLOB. TOT IEPHOA NCTOPUU MOKHO OXapaKTepH30BaTh KOHIIEHTparel Ha ToBape. CamMbIM BayKHBIM OBLTO J10-
CTaTOYHOE 10 00bEMY TIPOIYKIIMHU IPOU3BOJICTBO, YTOOBI XBAaTHIIO BceM. COOTBETCTBEHHO, PUOBLTL IOCTUTANIACh HE Ka-
YECTBOM TPOYKIIUH, a C TOMOIIBI0 ee 00beMa’. B peanusix, Koraa Crpoc NpeBbIIaeT MPEATIoKEHHE, U TOBAPbI BCE PaB-
HO CKYTIAIOTCSI, IPOJIABIly HE 3a YeM 3a/lyMbIBAThCsI O IPUBJIEYEHNH KJIMEHTa — OH U Tak npujet. CienoBarenbHO, CUCTe-
Ma PBIHOYHBIX OTHOIIEHUH TOTO BPEMEHH He HY)KJaJlach B TIEPCOHANN3UPOBAHHOM OTHOIIIEHUH C KITMEHTaMH.

[TonoGHast peiHOYHAS CUCTEMa, CKOHLEHTPUPOBaHHAS Ha MPOAYKLMH, a HE Ha MOKYIIATeIsIX IPpoepKaIach Mpu-
MepHO 70 XX B., KOIJIa B MOy BOLIEJI METOJ] IPAMOTo MapKeTHHra. JlanHas KOHLIENIHA 3aKII04aeTcs B IPSIMOM 00-
MIEHUH C KITMEHTOM C IIETBI0 TIEPCOHAIN3AINN O0IIEeHNs, HETIOCPEACTBEHHOTO 3HAKOMCTBA TTOKYIIAaTeNs C KOMITaHU-
eil ¥ ee MPOAYKUMEH, a TaKKe MOJyUYEHUH OT KIMEHTa KaKOTO-T1M00 U3MepsIeMoro oTKiIuKa. [losBienne HOBOro mMe-
TOJIa Be/ICHUsI OU3HEC-OTHOIIEHUH ObUIO 00YCIOBICHO MEPEHACHIIICHUEM PhIHKA TOBAPAMH W MPEBBILICHHEM 00be-
Ma MpeANIOKEeHNS HaJl 00beMOM CITpoca, 4TO BeJIo 3a cO00H pocT o0bemMa HepaclpeeIeHHONW MPOIYKIINHU, a CIeI0-
BaTeJIbHO, POCIU U U3AEpKKU KoMnanuii [bepn, 2003].

Kommanusm Hy»)HO ObLIO KaK-TO BBIJIEIATCSA U3 001Iel Macchl. [lepBbIMU HHCTpYMEHTaMU MPSIMOTO MapKeTHH-
ra CTaJ ¥ KaTaJoTH C MPOMyKIHNEeH, pacpocTpaHseMble Ha TUTOIIAIIX WM B IPYTUX OOIIeCcTBeHHBIX MecTax. [locne
BTtopoii MupoBoii BOIHBI KaTaJoru CTaldu pacceliaTh Mokymnatesnsm o noure [[lanuna, 2018]. ABTOpom KoHIEm-
IIUU TIpsiIMOTo MapkeTnHra cuntaercs JI. Bynaepman. On pa3paboTtan nenyio cucteMy paboThl ¢ KIHMEHTaMu, Tpe/-
JIOKHUIJT CTIOCOOBI HATA)KWBAHMS OTHOIICHWH M 3aKJIabIBaHUs (pyHIAMEHTA /Ul MX TONTOCpodHOCTH. CBOM M3BICKA-
Hug JI. Bynaepman nsnoxui B 19 npuHiunax, rmaBHON njaeel KOTOPBIX SBISETCS YTBEPKIAEHHE O TOM, YTO «OTHO-
[ICHHS C KIIMEHTaMU JIOJDKHBI ObITh JIByCTOpOHHUMEY. JI. ByHaepman ctall OTHUM U3 TeX, KTO BO3POAMI KIUEHTO-
OpPHEHTHUPOBaHHBIN MoaAX0a B OusHece* [Wunderman, 2004].

C MoMeHTa pa3pabOTKU JaHHOUW KOHIIENIIUU PHIHOYHBIM OTHOIIEHUSM MPHUIIIOCH MPETEPHETh 00JIbIIOE KO-
JMYECTBO U3MEHEHUH M MOTPSICEHUH, YTOOBI CTaTh TEM, YTO Mbl Ha3bIBa€M KIMEHTOOPHEHTUPOBAHHBIM MOAXOAOM
B OmsHece. CerofHs CyIiecTByeT OTPOMHOE KOJIWYECTBO METOAOB, NHCTPYMEHTOB W MEXaHHU3MOB, KOTOPBIE TTOMO-
raloT KOMIAaHUSAM BBICTPANBATh TOBEPUTENBHBIE U JOITOCPOUYHBIE OTHOIIEHUS C KIMEHTAMH.

2 Vicropust BO3BHUKHOBEHUS KiIMeHTOOpreHTHpoBanHocTH // [lopran crynendeckux u Hay4dHbIx Marepuainos Ozlib.com. Pexum nocryna: https://bit.ly/3EOah6M
(mata obpamenus: 10.07.2021).

3 Tam xe.

* Bycaep A.I' (2015). 19 npunuunmnos aupekr-mapketunra ot Jlecrepa Bynnepmana / Mapkerunr 6ior. Pexxum gocryna: https://www.buslergroup.com/direkt-

marketing/19-principov-direkt-marketinga-ot-lestera-vundermana.html (gara o6pamenus: 10.07.2021).
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Opnaxo, KpoMe KITMEHTOOPHEHTHPOBAHHOCTH B COBPEMEHHOM MUPE CYIIECTBYET eIlle OfHa TeHSHIUs, HaBesH-
Hasi COBPEMEHHOMY MHPY TPEThEil MPOMBIIINICHHON PEBONIOIUEH, KOTOpas, 110 OIEHKaM DKCIEPTOB, JUTUIACh MPH-
MepHo ¢ 1960 1. mo 2015 1. Ee cyTh 3akimouanack, Hapsaay ¢ MPOYUM, B aBTOMATHU3AIIUN POU3BOJICTBA, a TAKIKE pas-
BUTHH TIPOTPaMMHPOBAHUS TIPOIECCOB.

Ha cThike AByX JaHHBIX TEHICHIIUN OBUIO pa3paboTaHO OTPOMHOE KOJIMYECTBO aBTOMATH3UPOBAHHBIX CUCTEM,
KOTOpPBIC ITOMOTAJI KOMITAHHUSIM BBOJIUTH B CBOIO JACSITEIHHOCTH MPUHIIUITB KINEHTOOPHUEHTUPOBAHHOCTH. B TOM umc-
JIe, TaKOW CHCTEMOU CTaj Iy M3BECTHBIC MHOTUM KOMITAHHAM, 3aHUMAatomumMcs nponakamu, CRM-cucteMs! (0T aHTI.
customer relationship management — ynpaBiieHre B3aUMOOTHOIIICHUSMHY ¢ KineHTamu). pyrumu coBamu, CRM —
9TO aBTOMATHU3MPOBAHHAS CUCTEMA, KOTOpAasl MOMOTaeT KOMIIAHUSIM HATKUBATh U TOACPKUBATh OTHOIIICHUS C KITH-
entamu [Kynunos, 2012].

CyTh IaHHBIX CHCTEM 3aKJIFOUaeTCs B XpaHCHUH BCEH HEO0OX0auMoii nH(pOpMaIiK 110 KIUEHTaM, 2 UMEHHO, UH-
¢dopmariu o KueHTax (MMeHa, Tese(oHbl, uX 00J1acTh pabOThI), HH(POPMAIIUHU O CAeTKaX (KOJTHMYECTBO 3aKITFOUCHHBIX
CIIENIOK, UX CYTh, ATAIlbl, HA KOTOPBIX JIaHHBIE CACIKH HaXonaTcs) u npodee. [loMrnMo HOMUHANBHON HH(OPMAIUH,
B CRM MOXHO OTCIIeKMBATh, HA KAKOM dTaIle CliejKa 000pBajiach WX KIUEHT MPEKPATHII OTHOIICHUS C KOMITAHUCH.

Hcxons u3 undopmanum, coneprxamnieiicss B JaHHON CHCTeMe, KOMITAaHUST MOXET, HAIIPUMED, OTCIICKUBATh TIpe-
BaIIMPYIOIINH TUI KJIUEHTOB, KOTOPHIE MONB3YIOTCS €€ yeiIyraMu. Takoe 3HaHWe MOKET TOMOYbh OPTaHU3aI[U| CKOP-
PEKTUPOBATh 001aCTh CBOCH JIEATEIHLHOCTH, CITIOCOOBI PEKJIAMBI M MPOJIBUKEHUS, M B TOM YUCJIC, BHEIIIHUM BH]T KOM-
MaHuM, AU3aiH TOMEIICHUS, KOPIIOPATUBHYIO KYJIbTYpy U mpouee. MHpopMalius 0 KIMEHTaX MOXKET CTaTh I10JIE3-
HBIM MCTOYHUKOM HOBBIX WJEH 11 KOMIIaHUH.

Kpome Toro, Ha HEOOXOUMOCTh U3MECHEHHMI KOMITAHUH MOXET yKa3aTh WH(OpMaIHs 0 ClelKax, 00 UX mpoBa-
JIax, a Takke 00 OTKa3axX KIMEHTOB COTPYIHHUYATH ¢ TAaHHOU KoMmmaHuei. K mpuMepy, n3ydnB OTKa3bl KIMEHTOB, Me-
OenbHass KOMITAHUS TIOHUMAET, YTO OONBIIMHCTBO M3 HUX HEJIOBOJIBHBI OTCYTCTBUEM YCIYTH TeIe(POHHONW KOHCYITh-
Tanuu 1o coopke ux npoAaykiuu. CoOTBETCTBEHHO, €CIIU BBEJCHUE JIAHHOW YCIyTH OyJIeT BBITOJHO JijIs Ou3Heca,
CTOWT 3ayMaThCs O ee CO3JaHuH.

Eme oganm mone3nbM cBoiicTBoM CRM-CUCTEMBI SIBIISIETCS BO3MOXKHOCTh PYKOBOJUTEINS, C TIOMOIIBIO €€ JIaH-
HBIX, OI[CHUTH JCSATEIBbHOCTh €r0 MOJYMHEHHBIX. Best 3arpykeHHass B cucTeMy MHGOpPMAIHsI EPCOHATUZUPYETCS
COTPYIHHUKOM, KOTOPBIX €€ Ty[a BBel. J[pyrumu cioBamMu, pyKOBOJUTENb BUIUT, KTO U3 €T0 COTPYAHUKOB OTBEYAET
3a Ty WId UHYI0 cieniky. COOTBETCTBEHHO, U3YYHB MOJYUYEHHBIC JIAHHBIE, OH MOXET CYJUTh O TOM, KaK 4acTo CO-
TPYAHUK TPOBAJIUBACT CJACIKH WU JIOBOJUT MX JIO KOHIIA M ¢ KakuM KoddunueHntom ycnexa. Kpome Toro, ucxo-
Il U3 TAHHBIX CHCTEMBI, PyKOBOAHWTEIb MOKET MOHATh, KTO U3 COTPYAHUKOB padOTaeT Jydlle C ONpeaeleHHBIMU
THUIIAMH KJIIMEHTOB, KaKHe CIIeJIKH ObICTpee 3aKphIBaeT U KauecTBeHHee HcmonHsAeT. Taxxke Omarogaps CRM pyko-
BOJUTEIH MOXKET CYAUTh O BOBJICUCHHOCTH CBOUX MOJYMHCHHBIX B NECSITCIHHOCTA KOMIAHUU, KOHTPOJIUPOBATH JIic-
SITETBHOCTD COTPYAHHUKOB, OTCJIEKHBATH )KaJIOOB! KIIMEHTOB Ha TeX WIJIW WHBIX COTPYAHHUKOB, B KOHIIE KOHIIOB, TIPH-
HUMAaTh pelieHre 00 YBOJIbHEHUHU WJIU MepeKBATH(DUKAIUN PAOOTHUKOB.

Kpome nepeuncnennoro Beimie, CRM-CHCTEMBI — 3TO OTIWYHBIN MEXaHU3M MOTHBALMH COTPYIHUKOB KOMIIA-
HuU. Tak, pyKoBOIWTEIh OT/AENA WIH KOMIIAHIH MOKET YCTAaHOBHUTH CPEAH IMOAYNHEHHBIX CUCTEMY BO3HATPAKICHUS
3a KOKIYI0 YCICIIHO 3aKPBITYIO CACIKY, HAPUMED, 3a OMPEACICHHBIN CPOK U C MONOKUTEIBHBIM OT3BIBOM KIIUCH-
Ta, WIN C IPYTUMH KPUTCPUSIMHU BBIMOTHEHU. J[pyrUMHU CIIOBaMH, 32 KaXKIYIO 3aKPBITYIO CICJIKY COTPYIHUK OymeT
MOJTy4aTh JIEHEKHOE WIIM WHOE BO3HATPaXKJEHHUE, 9TO OyAeT ero MOTHBHUPOBATh padOTaTh ycepaHee U KaueCTBEH-
Hee. A B CBOIO ouepelib, KOMIIAHUS MOJIYyYaeT CBOIO BBITOAY: BBITIOJHEHHE MECSYHOTO IIJIaHa, MOBBIIICHUE KaYeCTBa
pabOTHI, MOBBIIICHHUE JIOSTTLHOCTH KJIMEHTOB, PEKJIaMa KOMITAHUU MOCPEICTBOM IOJIOKUTEIBHBIX OT3BIBOB KITHMCH-
TOB. [IoMHMO TOTO, C TTOMOIIBIO TaKOH CXeMBI pabOTHl KOMIAHHUS CIIOCOOCTBYET TOBBIMIEHUIO KBATH(DUKAIIUN CBO-
WX COTPYIHHMKOB, TaK KaK YTOOBI 3aKPBITh CHICIKY KaUeCTBEHHO, 3a4aCTYH HEOOXOUMO BJIJIETh HH(OPMAIIHEH, KO-
TOpasi BBIXOJUT 32 PaMKH OOBIYHOH JIEATENBHOCTH coTpynHuka [Axkymud, 2019]. Hanpumep, pabotast ¢ 10TUCTOM,
pabOTHUK BOJIEH-HEBOJIEH JOKEH pa30uparbesi B CIENH(PUIECKAX TEPMUHAX THIIA «IOCTaBKa «OT JABEPH IO JIBE-
pU», «TPAHCIIOPTHBIC HAKIIATHBIC», «OMACHBIC T'PY3bD» U MPOYEE, B 3aBUCUMOCTH OT Cephl ACATSIBHOCTH KIIUCH-
Ta. YTOOBI TIOJIYIUTh TOJIOKUTEIHHBIN OT3BIB OT KJIMCHTA U HAaMOOJIee YCIEITHO BEITIOJIHUTE CBOIO padOTy, COTPYI-
HUK OyleT, TOMUMO HCIIOJTHEHHSI OCHOBHBIX 00s3aHHOCTEH, TaK)Ke M3y4aTh HIOAHCHI JIOTHCTHYECKOTO OM3HEca, 4T
B Oy/yIleM MOMOXET KOMIIAaHUH MPHUBJICYb OOJIbIIIE KIMEHTOB M3 3TOM 001acTH, a COTPYIHUK OyJeT obecreueH pa-
00TOH C TTOXOKUMH KIHCHTAMH.
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ITomBOMST UTOTH, MOXHO CJICJIATh BBIBOJ| O TOM, YTO, KAK U BCE B MHUPE, KIMCHTOOPHUCHTUPOBAHHOCTh HMEET
UKJIWYHBIA U CUTYaIIMOHHBIN XapaKTep — TO, YTO ObUIO MHOTO BEKOB Ha3ajl, 3a0bLJIOCH C MOSBJICHUEM HOBBIX TCH-
JEHILNUH, HYXI U 3aKOHOMEpPHOCTeH phiHKa. OQHAKO, ¢ HOBBIM BHTKOM HCTOPHH YEI0BEYECTBO OISITH BEPHYJIOCH
K HE0OXOJIMMOCTH BHJIETh «3HAKOMOE, ybIOaroIeecs JINI0» B OU3HECE, U TOT/Ia KIMEHTOOPHUEHTHPOBAHHOCTh CTa-
JIa OTISITh aKTyaJIbHOM JIJISl JAHHOM CUTYaIlUU, TOJIBKO YK€ B APYTOM BBIPKECHUHU — B BUJIC CUCTEMbI, KOTOpas opra-
HUYHO 00beMHMIIA B ce0e JBE IaBHBIX TCHIACHIIMH COBPEMEHHOTO MHUpPA: MEPCOHAIN3AIUIO JICTOBBIX OTHOMICHUN
" aBTOMaTH3anupo ousHec-mpoueccor [Tomc, deitnep, 2021].

Tax, nBe, Ha MEPBbBIN B3IV, AOCOIIOTHO MOJSPHBIC CHCTEMbI CMOIJIM aJalTHPOBATHCS APYT MO JApyra U Ipo-
M3BECTH COBMECTHBIH MPOJYKT, KOTOPBIA OTBEYAET 3aKOHAM aBTOMATH3aIlMU MTPOU3BOJICTBA, & TAKIKE YUUTHIBACT I10-
TPEOHOCTH COBPEMEHHOW KIIMEHTOOPUEHTUPOBAHHOCTH. [Ipoiliie ToBops, JaHHBIN TPOMYKT MPEACTABISICT U3 ceOs aB-
TOMaTHU3UPOBAHHYIO CHCTEMY, B KOTOPOH B IIU(DPOBOM BHUJIC XPAHSITCS BCE JaHHbBIC, MPU MMOMOIIUA KOTOPBIX COTPYII-
HUK KOMITAHUU MOXET MPEJJIOKHUTh KIMEHTY CaMble aKTyallbHbIC U TIOJE3HbIC HMEHHO JUIsl HErO YCIYTH, TO €CTh
CRM-cHuCcTEMBI TTO3BOJISIOT MEPCOHAIU3UPOBATh OU3HEC-OTHOMICHHS U YCIYTH T0J] KOHKPETHOTO KIMEHTA, YTO
B JIaJIbHEUIIIEM CIIOCOOCTBYET MOBBIIICHUIO JOBEPHS U JIOSUIBHOCTH KJIMEHTA 10 OTHOLICHUIO K JJaHHOH KOMIIaHUH.
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